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RATES FOR U. & 0. 
WAR COVERAGE 


Double War Cover Zone Charge—Pro- 
visions Made For Additional 
Co-Insurance 


SHORT TERM INSURANCE RULES 





Hudson Terminal in London Lloyds— 
Large Lines Offered on Securities 
in Vault 





A number of companies writing full 
cover insurance decided this week that 
rates for use and occupancy should be 
double the war cover zone charge (the 
same as in ordinary explosion insur- 
ance). In use and occupancy no de- 
duction from 50 per cent. clause rates 
will be made unless 80 or 100 per cent. 
co-insurance clause is attached. No 
policy will be extended (as to term) 
by endorsement. 

Short Term Classes 

Regarding short term insurance com- 
panies are observing these conditions: 

Short Term Insurance 

(1) May be written only on the fol- 
lowing classes: Contents of: (a) 
Public storage stores; (b) Railroad 
terminal elevators; (c) Railroad or 
steamship piers; (d) Cotton in public 
warehouses, compresses, yards and 
piers. ; 

(2) No policy shall we written for 
less than one month, nor for other 
than multiples of a month (one, two 
or three months, etc., and not for any 
intermediate period). 

(3) All insurance written (as above) 
for less than one year shall be charged 
for at usual short rates. 

Rent and leasehold will be written 
at regular zone rates with 50 per cent. 
clause attached. No reduction for 80 
or 100 per cent. clause. 

Hudson Terminal 

Many inquiries have been received 
by The Eastern Underwriter with ref- 
erence to the war insurance on the 
Hudson Terminal Building. The facts 
as given to The Eastern Underwriter 
are as follows: 

The Hudson Terminal people at first 
wanted a policy for a huge amount 
covering both buildings blanket. They 
were persuaded to change this requisi- 
tion to large policies covering each 
building. One company offered to 
write $2,000,000, but it was found im- 
possible to get the complete cover 
desired, as other companies refused to 
accept very large amounts. Eventu- 
ally about $1,000,000 insurance was 
Placed in London Lloyds, ‘without co- 
Insurance, it is stated. 

Buffalo Market Active 
A large amount of war cover and 
(Continued on page 16.) 
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Every Agent of “THE HOME” is a “‘Booster’’ of the Company 


because of its Constant Interest in his welfare, as such 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
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North British 
and Mercantile 
Entered United Sates Tosurance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 
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Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 
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| MANY COMPANIES 


STAND BY THEIR 
PRESENT CLAUSES 


Companies and States Giving Attitude 
on $37.50 Extra Premiums and 
Other Recommendations 





TEXT OF LAST WEEK’S AGREE- 
MENT 





Joint Committee of Commissioners and 
Companies Have No Trouble in 
Drawing Up Provisions 

Life insurance companies and insur- 
ance commissioners are now commun- 
icating with Commissioner Mansfield of 
Connecticut, chairman of the Special 
Committee on Uniform War Service 
Regulations, appointed at the 
sioners’ Convention at Moines in 
May, acquainting him with their position 
towards the recommendations adopted 
jointly by the 
companies’ committee at 
Astor on Saturday last 
week. These recommendations include 
a $37.50 minimum extra 
thousand for war service 


Commis- 


Ves 


commissioners’ 
the 
morning of 


and a 
Hotel 


premium per 
(both M and 
cutside of the United States), provision 
after the war for a refund of premiums 
not required to cover the extra hazard, 
a model war clause, and other details. 

Superintendent Phillips, of New York 
State, was at his office in New York 
City the entire first half of this week, 
and was so busy in connection with 
matters arising out of the Pittsburgh 
Life & Trust case that he did not have 
time to consider the recommendations 
of the Hotel Astor conference on war 
clauses. Up to Thursday morning of 
this week he had not endorsed the 
Astor provisions, and it is said he will 
not do so until he decides whether or 
not the recommendations, if carried 
out, will be a violation of the standard 
provision law. One sub-division of this 
law provides that the policy must con 
tain the entire contract. Under the 
proposed war clause the rate may be 
advanced after a man has purchased a 
policy, if mortality justifies it; in other 
words, the insured might be. required 
to pay for something for which he had 
not contracted. 


Attitude of the Companies 

The Eastern Underwriter asked a 
number of companies tnis week re- 
garding their attitude towards the 
recommendations of the joint confer- 
ence committee. 

The New York Life states that it has 
already adopted war clauses which it 
believes are fair, liberal and adequate, 
and sees no reason to change its plans 
at the present time, but the officers 
have not come to a conclusion as to 
answers to be made to tine insurance 
commissioners. 

The Mutual Life said that it has 
made no decision in the matter of the 
commissioners’ companies’ recommen- 
dations, but feels that it has already a 
liberal clause that has been endorsed 
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by the Insurance Department, and 
adopted at considerable expense, and 
sees no reason for making a change. 
The Prudential said that if all the 
States in which it does business en- 
dorse the new recommendations, and 
they are also adopted by the companies 
generally it will adopt the recommen- 
dations of the renege, but “we 
think our own clauses are better.” 


Endorsed By Metropolitan 

At the office of the Metropolitan Life 
it was stated that the Company en- 
dorsed the new recommendations. 

The Equitable Life Assurance Society 
made the following statement: “We 
will adopt the proposed clause provided 
all the leading companies will agree 
to do so, but we believe our present 
clause better adapted to cover the 
risks we are expected to assume.” 

The Mutual Benefit will adopt the 
new recommendations if they are ap- 
proved by the Insurance Departments 
of all the States in which the Com- 
pany is doing business, and if the 
companies generally adopt them. 

The New England Mutual Life said: 
“This Company is willing to join other 
companies in adopting a uniform war 
clause and schedule of extra pre- 
miums.” 

John M. Taylor’s Views 


John M. Taylor, of the Connecticut Mu- 
tual Life, said: “We are no* interested in 
the new war clause adopted by certain 
companies in a recent meeting in New 
York at the call of the committee of 
the Insurance Commissioners. We be- 
lieve our clause to be the equal, and 
perhaps the superior, of any other, and 
shall stand by it unless we are com- 
pelled by some technical construction 
of some insurance department to make 
the change.” 

Many Companies Represented 

When the Commissioners’ Committee, 
(consisting of Mansfield, chairman; 
ClearY, Wisconsin; Winship, Michigan; 
I'nglish, jowa, Button, Virginia) began 
its hearing on the war clause situation 
et the Astor it found about fifty life 
insurance men from all parts of the 
country had gathered in response to a 
hurried call sent by Mr Mansfield. 

Many company officials were present, 
as well as representatives, of the Asso- 
ciation of Life Insurance Presidents and 
the American Life Convention. The 
iraternals had been invited, but only 
cone man appeared. Superintendent 
Nesbit, of the District of Columbia De- 
partment, who had raised the cry at 
the Des Moines Convention, by tele- 
gram, that the prevalent 10 per cent. 
extra rate for foreign war service was 
too high, but who was not appointed 
by Superintendent Phillips on the 
special committee to take up the ques- 
tion, was present, as was Commissioner 
Merrill, of Vermont. At the outset the 
Connecticut commissioner announced 
that the Hd was off so far as discus- 
sion was concerned and everyone was 
permitted to talk. <A resume of the 
discussion will be found elsewhere in 
this paper 

The object of the conference was 
“to agree upon some recommendations, 
which, if adopted, would bring the com- 
panies in the United States into uniform 
action as far as possible regarding war 
risk provisions.” 


Sentiment of Meeting 


After the life insurance men had gone 
over the war clause situation for three 
and a half ‘Yours, and it was clearly 
seen that there was a strong sentiment 
for uniformity, if it could be achieved, 
a decided feeling against competition 
on war clauses, a sentiment in favor 
of protecting the smaller companies 
in the crisis, and much opposition 
to any proposition to make old policy- 
holders share the burden of the extra 
premiums, Chairman Mansfield  an- 
nounced that if the companies would 
immediately appoint a committee of 
seven the two committees would meet 


‘hamed on 
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that night and come to an understand- 
ing. Seven men were finally picked 
out, both large and small companies 


Leing represented, as follows: E. E. 
Ithodes, Mutual Benefit; George B. 
Woodward, Metropolitan Life; Percy 


H, Evans, Northwestern Mutual Life; 
William BroSmith, Travelers; Actuary 


Henderson, Equitable Life; G. A. 
Grimsley, Jefferson State; F. B. Mead, 
Lincoln National. Arthur Hunter, 


president of the Actuarial Society of 
American and President Howland, Na- 
tional Life, of Vermont, originally 
this committee of seven, 
could not accept because of other en- 
gagements. The committee and the 
commissioners met on Friday night un- 
til nearly midnight and continued de- 
liberatione all of the next morning. 
Both sides took the position that no 
obstacles should be put in the way of 
speedy agreement; and by Saturday 
roon the joint committee arrived at 
the following conclusions, which were 
adopted and ordered sent to the com- 
panies and the commissioners not pres- 
ent. 


The Recommendations That Go to De- 
partments and Companies for 
Approval 


The following recommendations were 
unanimously agreed upon by all the 
members of the committee represent- 
ing the companies and by the members 
of the Insurance Commissioners’ Com- 
inittee: 


1. The military clause shall cover 
the entire period of military or naval 
service, in time of war, if commenced 
within five years of the register date. 

2. The clause shall call for such extra 
premiums as may be fixed by the com- 
pany. 

3. The extra premium charged for 
the present shall be at the rate of not 
less than $37.50 per annum per thou- 
sand of insurance. 

4. In the event of death during serv- 
ice or within six months after termina- 
tion thereof the liability of the com- 
pany shall, unless all required pre- 
miums have been paid, be limited to an 
amount not exceeding the total pre- 
miums paid on the policy exclusive of 
any extra premiums which may ave 
keen paid for military or naval service. 

5. The clause shall require payment 
cf the extra premium within 31 days 
after entering upon service, or, if al- 
ready in service, along with the first 
Lremium on the policy. 

6. A refund will be made of any extra 
premium not required. 

A war clause to be used as a rider 
cr inserted in the policy itself, as the 
companies may see fit, was also unan- 
imously agreed upon. This war clause 
is as follows: 

If within five years from the 
date of this policy the insured 
shall engage in military or naval 
service in time of war, the liability 
of the company in event of the 
death of the insured while so en- 
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gaged, or within six months there- 
after, will be limited to the return 
of the premiums paid hereon, ex- 
clusive of any extra premium paid 
for military or naval service, less 
any indebtedness to the company 
hereon, unless before engaging in 
such service or within one month 
(of not less than thirty days), or 
at the time of paying the first pre- 
mium due hereon, if the insured 
shall be then so engaged, the in- 
sured shall pay to the company at 
its home office on such extra pre- 
mium #s may be required by the 
company, and in like manner shall 
pay annually thereafter on each 
anniversary of this policy or with- 
in one month (of not less than 
thirty days) while the insured shall 
continue to be so engaged, such 
extra premium as may be required 
by the company. 

Within one year after the ter- 
mination of the war the company 
will return such portion of 4he 
extra premiums as in its judgment 
will not be required to cover the 
extra hazard. 


Explain the War Clause 


With regard to the war clause, it is 
understood that some companies may 
desire to prescribe a longer period than 
five years for commencement of sery- 
ice, or a longer period than six months 
after termination of service, to limit 
their liability in event of non-payment 
cf extra premivm to the policy reserve 
or cash surrender value, instead of to 
the premiums, or to provide for the 
payment of extra premiums otherwise 
than annually. Some companies may 
also desire to have the extra premiums 
fall due at other times than when the 
regular premiums fall due. Certain 
companies also issue life insurance 
yolicies incorporating disability or 
accident benefits, and will, of course, 
make the proper provisions to cover 
those features of the business. 

Extra Premium on Being Mustered In 


The $37.50 extra premium applies 
when trocps are mustered in, and does 
away with the distinction “inside” or 
“outside” American continental bound- 
aries. In other words, the commis- 
sioners insisted—and the committee of 
seven agreed—that there should be no 
discrimination in rate agpinst the 
soldier in the trenches at war in favor 
or the soldier who doesn’t get any near- 
er the battle fields than Long Island 
‘Sound or Chattanooga. 

There was considerable discussion 
over the refund section of the war 
clause—the last three lines being 
finally adopted after it was admitted 
hat the word “judgment” should stand 
in estimating what portion of the extra 
premium not required to cover extra 
hazard, should be returned. 


Why Recommendations Should Be 
Adopted 


Although the recommendations come 
from a body not having mandatory 
powers it is believed they will go a 
long way in improving the situation, 
and bring some order out of caotic 
conditions. The strong plea of the 
commissioners and companies to havé 
the recommendations accepted follows: 

“We certainly hope and urge upon 
every company that it will adopt ‘he 
recommendations herein contained, and 
the war clause also contained herein, 
to the end that uniform action may be 
‘ad as far as possible by all the com- 
panies of the United States. At the 
same time we also hope and urge upon 
the insurance commissioners of the 
various States that they will accept and 
approve of the recommendations herein 
urged upon the companies, and the war 
clause, likewise with the purpose I 
view thai the action of the commls- 
sioners may be uniform, as well as the 
action of the companies. We realize in 
urging these recommendations and the 
cifferent provisions that all the com 
panies may not be able to put them 
in force in exactly the same way, and 


(Continued on page 12.) 
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: Discuss War Risk in Conference Here 
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Wide Divergence of Opinion, But General Sentiment That $100 Per Thousand Not Too Much | 
Extra Premium if Americans in Great Numbers Fight in Continental Trenches z 








A large number of different view- 
points on the duties of life insurance 
companies towards old and new policy- 
holders were presented at the confer- 
ence at the Hotel Astor on Friday of 
last week between representatives of 
the companies and the special com- 
mittee of the National Convention of 
Insurance Commissioners. Chairman 
Mansfield, of Connecticut, had issued a 
hurried call to life insurance com- 
panies, through the Assocation of Life 
Insurance Presidents, the American 
Life Convention and the _ insurance 
newspapers. The meeting was held in 
the wine vaults of the hotel, that being 
the only room available, and the place 
was crowded. 

Full Discussion 


It was stated at the outset that the 
conference would have no power to 
bind—only to recommend—and with 
that understanding the committee heard 
every one who wanted tc talk. As is 
elsewhere printed, following the meet- 
ing there was a joint conference with 
a committee of seven representing 
companies, and the recommendations 
signed by the two committees went to 
the life companies and insurance de- 
partments for approval, accompanied 
by a statement that such approval was 
urged. 

Superintendent Phillips, who was a 
member ex-officio of the committee, 
could not attend because of urgent de- 
partmental matters requiring immedi- 
ate attention. 

Nesbit Starts Discussion 

The discussion was begun by Super- 
intendent of Insurance Charles F. 
Nesbit, of the District of Columbia, 
who had started the agitation for 
uniformity by sending a telegram to 
the commissioners’ convention in Des 
Moines, in which he tock a _ position 


against the practice of charging $100 
a thousand of insurance for service 
outside of the continenta’ boundaries 


of the United States. He declared that 
uniformity among companies in the 
matter of clauses and extra premium 
charges is essential at this time. He 
said that if 95 per cent. of the com- 
panies agreed upon a certain charge, 
and some other companies made a 
smaller charge they might derive a 
certain amount of advertising, but he 
thought such action was decidedly un- 
patriotic. He cited the case of steel 
men in agreeing to co-operate with the 
army and navy departments throuvh a 


committee of their own, with Washing- 
ton headquarters, as an example of 
patriotism at this time. This commit- 
tee will apportion the output of their 
plants in such a way that the govern- 
ment can get the best benefit from 
such a community of interest. 

Mr. Nesbit said that this is to be no 
small war, from an American view- 
point. He would not be surprised if 
there were 5,000,000 men called to the 
colors, and if 1,000,000 of these will 
go abroad. He wanted to know what 
is to be the status of these men and 
what burdens they will have to carry 


for serving their country and risking 
their lives. He thought that if there 
were an extra burden, s" h as extra 


war premium, it should apply to every 
man who enters the army and navy 
service, whether he gees abroad or 
stays in the field here. He thought that 
instead of charging $100 per thousand 


on the men who serve abroad the 
charge should be spread so that it 
would amount to about $20 per thou- 
sand (on basis of 1,000,000 out of 5,- 
000,000 going abroad) for every one 
who enters the service. 
Canadian Experience 
Mr. Nesbit then took up the differ- 


ence between actual and expected mor- 


tality and cited the experience of 
Canadian companies, whose mortality 
has fallen below the expected. He 


declared the companies had built up 
enormous reserves and he thought that 
there was a contingency approaching 
which would make it desirable for the 
reserve to be called upon, so that all 
policyholders could bear their part of 
the burden. 


Views of John K. Gore 

John K Gore, of The Prudential, said 
that if anybody could suggest a plan 
to the American companies that they 
could agree upon he believed every life 
insurance man present would heartily 
favor it. He told how hard the life 
insurance fraternity had tried to get 
together in the meetings on the 
clauses. Life companies from all parts 
of the country had gathered in confer- 
ence, but they failed to reach an 
agreement. 

In regard to Mr. Nesbit’s suggestion 
of $20 a thousand extra for everybody 
who went into the service, he felt that 
the boards of directors could not ap- 
prove that plan even if uniformly 
recommended. He said that it must be 
borne in mind that the companies must 


war 
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look after their old as well as their 
new policyholders, and he cited two 


extreme cases. If the war does noc 
last a long time, with few if any men 
leaving the country, $20 extra charge 
will be too much. If it is a long war, 
millions of Americans going abroad and 
fighting in the trenches, the $20 chafge 
will be too low. “In the latter instance 
$20 per thousand will be absolutely in- 
adequate,” said Mr. Gore. 

“In Great Britain they began by 
charging 15 per cent., and now they 
are up to 25 per cent., and carrying on 
the business under a tremendous drain, 
Nobody can say that those companies 
are not patriotic. I know of one com- 
pany which had 15,000 men in its em- 
ploy when war began, and now it has 
:1,000 men fighting for Great Britain.’ 
Not Much Canadian Experience Obtain- 


able 
At this point there was a demand 
that Superintendent Nesbit acquaint 


the conference with the information 
which he had from Canada. He said 
that he had wired the Canadian com- 
panies, but only two of them had re- 
sponded. His wire asked what extra 
premium had been charged during the 


war and whether mortality has in- 
creased, and, if so what percentage. 
The Sun Life wired: “No extra 


charge for service in Canada and 
United States. For service outside 10 
per cent. for policies up to $2,500; 12% 
per cent. for policies up to $5,000; 15 
per cent. on policies over $5,000. Com- 
pany’s total mortality experience, 1914, 


63 per cent.; 1915, 68 per cent.; 1916- 
17, 76 per cent. increase due to war 
claims.” 

Canadian Life wired that when war 


broke out it charged an extra premium 


of $50 per thousand. Now it is $100 
per thousand to go into effect at time 
of leaving the country. In 1915 total 


claims were 62 per cent, of expected; 
including war claims, 73 per cent. of 
expected; 1916, 82 per cent. of expected. 

Mr. Gore said that the mortality of 
the Prudential of Great Britain, at age 
21 was five times as high in 1915 as in 
previous years, and in 1916 about nine 
times as high. 

Commissioner Cleary: Have the com- 
panies in their conference over war 
clauses contemplated using the mor- 
tality savings in normal conditions for 
the relief of the excess mortality on 
account of the war? 

Mr. Gore: Most companies believe that 
if the war continues long enough ‘the 





companies will be obliged to 
their dividends to policyholders, 


E. E. Rhodes Discusses Three Questions 

E. E. Rhodes, of the Mutual Benefit, 
said in part: “Assuming that an extra 
premium of 10 per cent. io required for 
those who go abroad the question is 
why an extra premium of $20 instead 
of $100 should not be charged among 
all. If 10 per cent. is required for 
those who go abroad (and if more than 
one-fifth of those who enlist go abroad) 
then 2 per cent. for all who enlist is 


reduce 


not sufficient, and you cannot deter- 
mine the percentage upon all those 
who enlist until you know what pro- 


portion is going abroad. 

“Another question is as to the sur- 
plus which the companies have ac- 
cumulated, whether that should not be 
spent in meeting the war hazard, That 
surplus is likely to be called upon in 
other ways. Unusual taxes will have 
to be met. There will be investments 
at low interest rates on government 
bonds, and the companies will have 
other burdens, heavy to bear, outside 
of any hazard of battle. 


“The third question is as to whether 


the old policyholders should not bear 
this cost. The old policyholders, like 
all other citizens of this country, will 


have their burdens to bear. They have 
to meet increased taxes and the in- 
creased cost of living generally Why 
should they be singled out and dis- 
criminated against compared with 
other citizens to meet a burden which 
should fall upon the whole country? 
When you look at it from that point of 


view you have to admit that this is 
not part of the burden to throw upon 
that particular section which has in- 


sured their lives. 
“Now as to whether 10 per cent. is 
sufficient or not, if our soldiers get as 


close to the enemy’s fire as the Cana- 
dian and English soldiers, the 10 per 
cent. will not be sufficient, and the 
Canadian companies will tell you that. 
Latest advices from England are that 
they are not charging any extra pre- 
miums. They are simply saying that 


if a man goes to war and is killed they 
will return the premiums They are 
not in a position to measure this risk.” 


Robert Lynn Cox’s Views 

Robert Lynn Cox, third vice-president 
of the Metropolitan Life, referring to 
remarks of a previous speaker about 
aviators, called attention to the fact 
that while aviation was not specifically 
referred to in most of the military 
clauses it was in fact covered because 
aviation is now generally regarded as 
coming within the designation of mill- 
tary and naval service 

In discussing the broad 
war coverage Mr. Cox 
should be understood that 


subject of 
that it 
we are deal- 


said 


ing here with what is bound to be a 
definite economic los As war in 
creases mortality it makes life insur- 
ance cost more than it would under 


normal conditions The question is 


who shall bear this extra cost or loss? 
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DISCUSSION AT COMPANIES-COMMISSIONERS WAR CONFERENCE 


vary to the extent 
covered by pol- 


no war clause, 


Policyholders must 
of the insurance now 
icies in which there is 
which include nearly all of the out- 
standing policies. These cannot be 
changed and no one is proposing that 
they shall be. The question is to those 
,who would become policyholders stim- 
ulated by the dangers of war: shall 
existing policyholders give these ap- 
plicants an unlimited privilege of buying 
new insurance at less than cost? It 
is quite as definite a cost of war as the 
purchase of munitions would be. What- 
ever provisions are made for pro-rating 
this cost over all the people, as patri- 
ctism demands, would seem to apply 
to the extra cost of life insurance upon 


the lives of its soldiers. 
The Institutions Making Profits Out of 
the War 


Furthermore, it would seem that this 
cost ought to be obtained largely from 
institutions which can maxe and are 
making profits out of war business 
rather than be taken out of life insur- 
ance policyholders who are, on account 


of increased mortality, bound to lose 
money as a result of the war. When 
we say life insurance companies (which 


life insurance policy- 
holders) should write additional war 
insurance at a loss, we are saying that 
those already over-burdened should be 
burdened still more. 

It seems strange, 
that any one should 
fair or just or should 
policyholders as an act 


means, of course, 


concluded Mr. Cox, 
feel that this is 
pe required of 
of patriotism 


when it must be remembered that they, 


are bearing as citizens their cost of 
the war in paying their share of taxes 
imposed for carrying on the war. 


War Practices of British Companies 

Actuary John J. Brinkerhoff, of the 
Association of Life Insurance Presi- 
dents, presented to the committee an 
‘analysis of the war practices of British 
companies which had been prepared by 
the Presidents’ Association. This data 
was obtained from companies direct 
last year and while as Mr. Brinkerhoff 
explained, ail of the companies were 
unable to respond, enough information 
was secured to show the trend of ac- 
tion by the companies in that country. 
As an example of what some companies 
there deemed necessary, it was pointed 
out that three of them had reported 
that their extra premiums were 21 per 


cent. of the face of the policy per year 
The highest rate thus far put forth by 
any American company, so far as is 
generally known, is 15 per cent. 

Actuary Brinkerhoff’s statement to 
the Insurance Commissioners’ Com- 
mittee was as follows: 


Summary of British War Clauses 

The Association of Life Insurance 
Presidents addressed a communication 
to all the British companies, asking for 
copies of their war clauses, rates and 
mortality experience in so far as they 
were able or willing to give them. Re- 
plies were received froin 49 companies, 
but only 28 furnished copies of their 
war clause. All reportcd that no sys- 
tematic attempt had been made to 
gather mortality statistics as yet, all 
being too short-handed. The condi- 
tions are shown by reply of one com- 
pany: “Generally speaxing, staffs on 
this side are so short through the war 
—we ourselves having lost 93 per cent. 
of our eligibles and likely to lose more 

that it is impossible to undertake 
any other than purely pressing neces- 
sary work.” The replies of the other 
21 consisted merely of printed annual 
reports, making only general references 
to the effect of the war. 

The most notable feature of the re- 
plies was the wide variation in the 
wording and provisions of the various 
war clauses used. This wide diver- 
gence made any exact iabulation im- 
possible, and even the facts given be- 
low, for exact accuracy, would in nearly 


every case need some qualification or ice would make a rush for life insur- 


modification. In a rough way, how- 
ever, the following taburation will show 
the principal features of the English 
clauses: 

War Clauses Tabulated 


Number of companies reporting on war 
CLOWNS. kccanresinessursecedseresocedseccesoececse 28 
Companies that take no war risks.......+.. 6 


War clauses tabulated .......s.cccccceee 22 

The 28 companies whose war risk 
regulations are tabulated wrote 
916,105 of the total of £83,462,829 new 
issues written by the 89 British com 
panies in 1914, or about 39.45 per cent. 
of total. 

Application to Army 





Applies on entering SETVICE seyeeeeeee 3 : 
Applies on leaving Great Britain 19 22 
Application to Navy 

Applies on entering service 11 

Applies on going afloat ......-sseeeees 5 : 

Applies on leaving Great Britain .... 6 22 
Application to Aviators 

Applies on entering service —..++..++5+ 8 

Applies on leaving Great Britain ..-. 1 

Aviation not mentioned .......6+e+00+- 1322 


Continuous Restrictions 
(Effect of Service Without voor 


A—Policy becomes void 
B—Benefits reduced: 
To gross premiums 
To each surrender 


value 
premiums 


"To twice amount of 
paid during war and one year 
BURST cc tardcsevensscenescetésseete 1 
To twice amount of premiums 
paid during war and six 
months after .essceeeeeeeeesenee 1 
*To twice amount of premiums 
paid during war .ssecseeseseee 1 
To 1/10th of face of policy ‘for 
each year of war service....-- 1 
Not stated ...cccccccccscvccrereeres 5 17 
Restrictions Limited 
Limited to 3 years ..csecseeeeeseeeerees 2 


Limited to 5 years ...ccccccecvcesuncncs 
Limited to duration of present war 


(Effect of Service Without Consent) 


A—Policy becomes void ........e0+e++: 
B—Benefits reduced: 
*To twice amount of premiums 
paid during war and one year 
ee ees eee ee sees 1 
To percentage of all premiums 
paid varying from 1/3rd_ on 
whole life to 2/3rds on en 
BOWMREEE cies ssposseeccsavrasecess 1 
To gross premiums ....-+..eee.eee 1 5 
»” 
(*As all war clauses now in use have been 
adopted since the beginning of the war there 
is no accumulated reserve lost in such cases 


as these). 
Rates for War Risk 

At the beginning of the war it was 
thought that the experience of the 
Franco-Prussian War would be some 
guide and rates of 5 per cent, to 7 per 
cent. in addition to the ordinary rates 
were fixed accordingly, but it was soon 
found that these rates were wholly in- 
adequate and they were raised by suc- 
cessive stages to those quoted below, 
the company stating in each case that 
rates quoted were those then in force 
and liable to change at any time, while 
six companies had withdrawn alto- 
gether from insurance of any war risks. 
With four exceptions, the amount of 
the extra war premium is not given in 
the policy, the usual expression being 
“such extra premium as the directors 
may deem necessary.” 
Extra Premium for War Hazard in Ad- 


dition to Regular Premiums 


Number of companies quoting rates......... 12 
21% of face of policy per year 
20% of face of policy per year 

17.85% of face of policy per year 

16.8% of face of policy per year or 
thereabouts 

15.75% on endowment 

12.6 % of face of policy 

10. % on 15-year endowments 


only 
per year.... 
only.. 





oper eye 


James L. Howard on Vera Cruz 
Experience 

James L. Howard, secretary of the 
Travelers, discussed the subject from 
the angle of those who would have to 
pay an extra premium, put who do not 
go abroad. He thought that they would 
be slow about taking cut insurance, 
whereas the men sure of foreign serv- 


£32,- 


ance. QOne interesting story he told 
was about the Travelers experience 
following the Vera Cruz scare. At that 
time—two years ago—the National 
Guard thought sure it would be ordered 
into foreign service at <ny moment. 
The Travelers issued many policies 
without restrictions. Mr. Howard kept 
track of these policies. “I am sorry to 
say,” he confided, “that sixty days af- 
ter the scare passed practically 90 per 
cent. of the business was reported bacx 
not taken.” 

Mr. Howard was not enthusiastic 
about Superintendent Nesbit’s United 
States Steel simile. He said there was 
a decided difference be.ween making 
steel and insuring lives. The distribu- 
tion of the risk was entirely dissimilar. 

Danger of State Insurance 

©. Herbert Wolfe, actuary, took up a 
phase of the discussion wherein there 
had been some talk of the government 
assuming the payment of extra _ pre- 
mium. He thought that the government 


would not stop there, but before we 
knew it we would be having State 
insurance, 


Difficulty of Arriving at Uniformity 


Arthur Hunter, president of the Ac- 
tuarial Society of America, was asked if 
there had been any subjects discussed 
at company representative meetings on 
the war clause where there had been 
disagreement. He smiled and cited 
any number of such cases. There was 
the definition of American Continental 
boundaries, for instance. Did that in- 
clude Panama, Cuba, Porto Rico and 
the Philippines? And there was the 
three-mile limit which had to be reck- 
oned with in judging the naval risk. 
There was the time limit, two, three, 
five or ten years, all having their ad- 
vocates. There was the period of grace 
in which extra premiuins should be 
paid. There were questions relating to 
the Red Cross, to the submarine, to 
aviation, regarding which there was 
lack of concord. 

Commissioner Mansfield: Is the Red 
Cross service regarded as hazardous? 

Mr. Hunter: Yes it is. It depends 
upon the type of men in the servic> 
and where they are engaged. In 
Europe I am quite satisfied that $100 
per month is not sufficient to pay the 
extra premium. 


Bravery of Americans 


Hunter stopped to pay a tribute 
bravery of Americans, and he 
their dash and 


Mr. 
the 
quite sure that 
courage would carry them to the 
face of death so often that their 
death rate would be as high or higher 
‘han anybody else in any of the serv- 
ices. If 1,000,000 men out of a 5,000,000 
army go abroad the extra premium 
should be high. 


Other Speakers 

Among others who spoke’ were 
Messrs. W. L. Crocker, John Hancock, 
who gave the view of a company writ- 
ing both ordinary and industrial; A. E. 
Childs, Columbian National, who dis- 
cussed the situation frem the stand- 
point of the hundreds of thousands of 
lives that will be impaired if the war 


to 
was 


extends over a period of years and 
America’s participation is on a great 
scale; D. H. Rose, of the Maryland 


Life, and Philip Burnet, of the Con- 
tinental Life, who told of the problems 
that the smaller companies will face; 
R. Henderson, of the Equitable, who 
made a plea for an adequate extra pre- 
mium; Secretary Blackburn, American 
Life Convention, who outlined what 
vas in the minds of companies of that 
convention; ‘Henry Moir, of Home 
Life, who said that about 40 per 
cent. of Home _ Life policyholders 
are of age 40 or less; W. A. 


Ifutcheson. of the Mutual Life, who told 
what the experience of that Company 
had been on its European policyhold- 
ers; J. V. E, Westfall, of the Equitable, 


and Chairman Robinson, 
lative committee of the 
ternal Congress. 


The Fraternals 

The latter, speaking for 9,000,000 
fraternal certificate holders, said that 
the fraternals had not decided yet what 
course to take, except that there would 
probably be assessments to protect the 
families of the men who went to the 
front and are insured in the fraternals. 


SECURITY MUTUAL 


of the legis- 
National Fra- 





Provisions of Its War Clause Adopted 
Before Conference at Hotel 
Astor 


The Security Mutual of 
issued war provisions last 
ing in part as follows: 


Binghamton, 
week read- 


Any policyholder, regardless of date 
of policy, may without extra charge 
engage in military or naval service or 
Red Cross work, within the continental 
limits of the United States and Canada 
during the continuance of the present 
European War. 

The Company will waive during the 
balance of the present calendar year 
any restriction regarding military or 
naval service inserted in policies is- 
sued prior to October 1, 1916. 

The following clause regarding serv- 
ice connected with warfare will be 
attached to all policies mailed on and 
after May 10, 1917: 


It is agreed that the insured 
time during the continuance of the 
European War engage in military or naval 
service, except as hereinafter specified, with- 
in the continental limits of the United’ States 
and Canada, without the payment of any extra 
premium, 

If within ten years from the date hereof the 
insured shall in time of war engage in travel 
for any purpose, in Red Cross, military, naval 
or other service connected with warfare, out- 
side the continental limits of the United 
States and Canada in any capacity whatever, 
he shall within thirty-one days after enter- 
ing upon such travel or service give written 
notice thereof to the Company and shall pay 
in advance an extra premium of ten per cent. 
of the face of this policy for the first year of 
such service, and annually thereafter on each 
anniversary of the beginning of such service 
such extra premium as may be determined by 
the Company. Such extra premium shall be 
paid within thirty-one days after notice of 
the amount thereof shall have been mailed by 
the Company to the last known postoffice ad- 
dress of the insured. 

The amount of insurance hereafter 
written on any one life during the con- 
tinuance of the present European War, 
including present insurance in the 
Company, will be limited to $2,000 up 
to and including age twenty-nine, and 
$5,000 from ages thirty to thirty five 
inclusive. The regular rules regarding 
limit of insurance will apply beyond 
age thirty-five. 

The following clause will be added to 
total disability riders hereafter issued: 
The foregoing provisions for waiver of pre- 
miums in event of permanent total disability 
shall become null and void if the insured 
shall at any time engage in military or naval 
service in any capacity whatever in time of 
war, either within or outside the continental 
limits of the United States, or shall engage 
in Red Cross work or travel outside the con- 
tinental limits of the United States and Can- 
ada in time of war. The additional premium 
charged hereunder shall thereupon immediately 
cease, and the unearned portion, if any, of 
the current premium shall be refunded to the 
policyholder, The benefits provided for here- 
in may be restored after the termination of 
such service or travel upon presentation of 
evidence of insurability satisfactory to the 
Company and payment of the additional pre- 
mium aforesaid. 


NEW MINNESOTA LICENSES 

The Minnesota insurance department 
announces that it has licensed the fol- 
lowing four insurance companies to 
transact business in Minnesota. 

Towa Life Stock Insurance Company 
of Des Moines; Alliance Insurance 
Company of Philadelphia; Merchants 
Life Insurance Company of Burlington, 
Ia., and the American Indemnity Co. of 
Galveston, Texas. 


may at any 


present 





acta ala... 
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The average man is buying too little life 


Insurance. 


The fault is not with the Agent. 


Whose fault is it? 


‘ Chapter I 


Most Life Insurance literature is Life Insurance 
literature —technical, dense, unapproachable. 


Printed words can be made to sell Life Insurance. 
And specific policies at that. 


The agent is, of course, indispensable, but his 
work begins where the work of the printed 
word leaves off. . 


He should fit the policy to the man. 


How many more he could fit per month if that 
were his chief job! 


Talk about efficiency!’ Why, there isn’t an effi- 
cient agency staff in this broad land—not one— 
and the fault is not with the agency staff but 
with the companies and more specifically with 
the officials of the companies. You officials 
have permitted the general impression to persist 
that a Life Insurance agency job was beneath 
the respect of men of parts. 


It is your fault, gentlemen. 


You could sell, by printed word, Life Insur- 
ance to the people, so that the agent would be 
welcome everywhere. 


Chapter II 


Life Insurance men have been writing and 
printing life insurance literature. 

That’s where the trouble is. 

Advertising men should write advertising about 
Life Insurance. 

Advertising should sell Life Insurance—It sells 
everything else, and it is nonsense to say that 
it cannot sell Life Insurance. 

And you need not be afraid of the costs and the 
Insurance department examination either. 
Selling by advertising will decrease the cost. 
The agent will make more money, larger sales, 
and more of them, while his commission on the 
individual sale would be less. 


Under the present system you are handicapping 
your salesman and yet -you give him so much 
on the individual sale that you encourage 
loafing. 


He ought not have to work so hard on the indi- 
vidual sale, but should be able, by your assist- 
ance, to make bigger sales and more of them for 
the amount of work he does now. 


Your present system of compensation is not 
right. The agent should be better compensated. 


The fault lies in the lack of selling literature. 


And that fault is yours, Gentlemen of the Offi- 
cial Staff. 


Chapter III 


Your agents should be educated—not in your 

offices—not so much in the technique of In- 

surance. 

Rather in the translation that will prevent them 

entirely from using technical language. 

We have just finished a series of 30 lessons on 

Life Insurance and Salesmanship for an en- 
- terprising Life Insurance Company, and we 

didn’t dare to stay too long in the atmosphere 

of the home office, lest we should breathe the 


air of technique and forget the language of the 
average man. 

And these lessons are a bit too technical even 
now. 

We could do this work better a second time 
than we did at first. 

We could sell life insurance in a broad sense to 
agents, to the public, direct through the printed 
word, and through agents in making their canvass 
sirapler and more effective and more profitable. 


We are still working for this Insurance Company and its President says, “If Life Insurance were done in ten times 


the volume it is done, it would not be overdone.” 
serve another Life Insurance Company. 


Hence, the officers of this company would be glad to see us 


Personally, I shall be pleased to hear from any officer of any Life Insurance Company as to whether he agrees 
with what he has read on this page, or not; preferably, if not. 


J. A. RICHARDS 


JOSEPH RICHARDS COMPANY 


Incorporated 


ADVERTISING 
9 East 40th Street, New York 
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Rules Regulating 
French Risks 


PROVISIONS OUTLINED BY DE- 
PARTMENTS OF GOVERNMENT 








Particular Protection Where There are 
Delays in Payment of Extra 
Premiums 

Government ruliags for insuring 
French soldiers are re-produced on this 
page. 

The Minister of Labor and of Social 
Provision issued the following circular on 
August 24, 1914: 

Paris, August 24, 1914. 

Almost all the life insurance poli- 
cies stipulate, that in case the insured 
is called to take part in the war against 
foreign power, the insurance is sus- 
pended by full right from the day on 
which the incumbent entered the cam- 
paign, not only during the entire dura- 
tion of the war but a further delay endur- 
ing eight months counting from the 
definite cessation of hostilities. 

In order to avoid this suspension of 
his contract, the insured must subscribe 
a new insurance against war risk by 
paying an extra premium in advance, 
without fractions, within a respite of 
one month, counting from the first day 
of mobilization. 

All the ‘nsured, for whom it has been 
impossible to pay this new premium, 
sould by this fact be deprived of the 
benefit of the insurance for eight ad- 
ditional months after the cessation of 
hostilities, and this without making a 
distinction whether the death is a con- 
sequence of the war, or is due to causes 
independent of the war. 

This situation could not fail to pre- 
occupy the Government, and, in a 
thought of solicitude with regard to the 
mobilized, I have requested the life 
jnsurance companies to facilitate for 
their members the means of covering 
the war risk. 

Letter From the French Companies 

In reply to this request the French 
companies addressed to me on August 
20 the foliowing letter: 

Mr. Minister: We have the honor 
to acknowledge receipt of your letter 
of the 18th inst. 

Permit us, first off, to thank you for 
the kindness you have shown in being 
willing to appreciate our efforts to 
facilitate for all the insured the ways 
and means that allow them to cover 
themselves against the war risk. Al- 
though our action has been but entirely 
natural, we thank you for having been 
willing to acknowledge same. To-day 
you ask men in a patriotic spirit fur- 
ther to enlarge the facilities which we 
had spontaneously offered to our in- 
sured and which have allowed us, from 
the first days, to give satisfaction to 
a very large number among them. We 
hasten to tell you that we are glad to 
reply affirmatively to all your desires 
that we are in accord on all of the fol- 
lowing points: 

We shall render as easy as pos- 
sible the subscription of the war agree- 
ment: by allowing to subscribe to same 
any person having an interest therein, 
direct or indirect; by authorization to 
realize this agreement in any form 
whatever, that is to say, that, besides 
the facilities given by the policies 
themselves (either declaration by 
registered letter or by telegraphic des- 
patch, or else, in case communications 
should be interrupted, before a notary 
ov a justice of the peace), any mobil- 
ized military man, who can not make 
use of these means, shall have the 
right to make a declaration in writing 
to the military authority, while he 
promises to pay later on the corres- 
ponding premium. The military aw 
thority must cause this promise to be 
sent to us. while simply verifying that 


at the time of this declaration the 
military man was able-bodied. 

The subscription delay under one of 
the previously accepted forms is fixed 
at one month from the day of the in- 
dividual mobilization, and we believe, 
Mr. Minister, that we meet your wish, 
by raising this delay to forty days, with 
regard to the insured already mobilized 
on August 20. 

Grace in Paying Extra Premium 

2. We grant and we will grant the 
largest possible facilities with regard 
tc the payment of the extra premium, 
in a manner so as to spare the insured 
the necessity of an immediate disburse- 
ment. With regard to this point, as an 
example, a charge against the sur 
render value, a check under certain 
conditions, the deposit of securities to 
bearer will be accepted by our com- 
panies. 

4. The arrear interest shall be fixed 
al a maximum of 3% per cent. 

5. We will reduce to three months 
the delay of eight months after the 
definite cessation of hostilities, both 
with regard to the stoppage of the ac- 
count concerning the war risk and with 
regard to the partial suspension of the 
contract, which shall not have paid the 
extra premium of the war agreement. 

We accept retroaction as of August 
2, 1914, of the dispositions of para- 
vraphs 4 and 5 above. 


Refund Provision 

Finally, as far as the third para- 
graph of your letter is concerned; “Re- 
turn of possible excesses after the 
war,” we shall apply the same the more 
gladly as our contracts already ex- 
pressly stipulate this. It would never 
have occurred to our mind to make a 
profit out of a national calamity. We 
vo even further, and it is in that way, 
that, in the insurance system with a 
war risk contract, we do not only dis- 
tribute among our insured the excess, 
‘f the total of war extra premiums ex- 
ceeds the amount of the losses, but, 
Lesides, we charge to our account the 
loss, whatever be the amount thereof, 
if the war account is deficient. 

Yours, etc. 
The president of the syndicate, 
8/ PRETAVOINE. 
The president of the committee, 
8/ G. RAY. 

ist. P. S. One single reservation is 
imposed upon our declarations, and 
that is, that, as certain of our con- 
tracts are reinsured, we shall not be 
able to, as far as the delay reduction is 
concerned, from eight months to three 
montis, to bind ourselves beyond main- 
tained marks by each one of our com- 
panies, unless upon understanding with 
cur re-insurers. 

2nd. P. S. It seems that you may 
have been informed that in case of 
Lon-payment of the war extra  pre- 
mium, certain companies would have 
reserved themselves the right to cancel 
or to annul their contracts. All the 
companies that sign the present }« 
bind themselves not to take advantage 
of this faculty in case it should exist 
in any one of their contracts and to 
consider that these terms simply mean 
to say “temporary suspension.” 

Interprets Companies’ Letter 

It results from this letter: 

1. That the subscription of the war 
policy is possible, not only on the part 
of the insured himself, but, further, on 
the part of any insured who has, a 
cirect, or even indirect, interest in the 
insurance (wife, relative, heirs, credit- 
crs, beneficiaries, etc.). It being duly 
understood that the subscription shall 
be considered as made whenever a third 
party shall have paid the extra pre- 
mium. The subscription may take place 
in the most simple form; letter, tele- 
gram, declaration before a notary or 
justice of the peace or even before a 
military authority, who will forward 
the engagement to the insured, by 
simply verifying that the military man 


was able-bodied at the time of the 
declaration. 

2. What was especially desirable 
was that the insured was not obliged 
tc pay out the extra premium immed- 
iately. 

Insured’s Promise Sufficient 

In default of immediate payment the 
Company is content with the insured’s 
promise, provided it is _ sufficiently 
guaranteed; for example, by an advance 
made in the form of a loan given by 
the Company upon the value of the 
contract; by delivery of a check; by 
a deposit of securities or by any other 
guarantee admitted by the Company. 

Those are the two essential points 
of the new dispositions relative to the 
war risk; it ought, in fact, to make the 
subscription of the contract and the 
payment of the extra premium as easy 
as possible, 

38. The other modifications granted 
by the companies either concerning 
the delay of one month during which 
the contract of insurance may be sub- 
seribed against war risk or the delay 
of eight months, spoken of above re- 
duced to three months, cause no com- 
ments. e 

It is proper to remark that the con- 
tracts relative to war risks and signed 
before August 20, 1914, likewise profit 
ty this reduction of delay, as well as 
also by the reduction of the interest 
rate that is to be paid by the insured 
in case of his being too late with the 
payment of his premiums after the 
definite cessation of hostilities. 

4. Finally, if the evaluations of the 
risks later on should be found too high, 
the comnanies promise to pay to their 
insured the excess upon payment of 
all the losses. - 


No Cancellation for Non-Payment 

I add, as is shown in a most categor- 
ical manner by the companies’ letter, 
that none of these reserves itself the 
right, in case of non-payment of the 
war extra premium, to cancel or to an- 
rul their contracts. If such a clause 
existed in any one of their policies 
they have formally bound themselves 
rot to profit by this faculty. 

You will oblige me by giving the 
widest possible publicity to this pres- 
ent circular. 

The Minister of Labor and of Social 
Provision, CH. COUYBA. 

The following circular relative to life 
insurance subscribed by military men or 
kindred was printed in the Official Jour- 
nal of August 26, 1914: 

The corps or service chiefs, within 
the zone of the armies as well as in the 
interior, shall make the necessary dis- 
positions urgently to bring to the 
knowledge of all military or civil per- 
sonnel under their commands the fol- 
lewing dispositions: 


I.—General Considerations 


Life insurance contracts contain gen- 
erally, whatever be their form, a clause 
tiat suspends by full right their effect 
from the day on which the incumbent 
entered the campaign, and not only 
during the duration of the war. but also 
rending e delay of eight months count- 
ing from the definite cessation of hos- 
tilities. 

In order to avoid this suspension of 
‘Nis contract, the insured can subscribe 
an agreement and pay an extra pre- 
mium payable in advance for the en- 
tire vear, within a respite of one month 
counting from the first day of the 
mobilization. 

Many military men have not had the 
time to sign this war agreement and 
to pay the extra premium. 

In order to allow them the continu- 
ance of the benefit of the insurance; 
the Government, upon proposition of 
the minister of labor, has asked the 
French insurance companies to facil- 
itate the subscription of the war agree- 
ment as well as the payment of the 


extra premium. The following dis- 
positions have been decided upon with 
regard to this subject, in accord with 
the companies. 

II.—Subscription of War Agreement 

The war agreement may be signed 
either by the insured or by any per- 
son having therein a direct (future 
beneficiary of the insurance) or in- 
curect (particularly the husband or 
wife, the ascendant or descendant of 
this beneficiary, his creditor, etc.) 
interest. 

It being duly understood that the 
subscription shall be considered as 
made whenever any third party shall 
have paid the extra premium. 

The agreement is validly subscribed 
either by registered letter or by a tele- 
graphic despatch, or else if communica- 
tions are interrupted, by a declaration 
before a notary or justice of the peace. 

Besides, any military man that is 
n obilized and cannot use these means, 
shall have the right to make a declara- 
tion in writing, either to his corps or 
service chief or to an official of the 
commissariat for the isolated, whila 
promising to pay later on the corres- 
ponding premium. 

This declaration on free paper can 
Le made in the following terms: 

“T, the undersigned, (name in full, 
grade, actual situation; indicate the 
unit and the corps), subscriber of an 
insurance policy of the (state com- 
pany), @ated........ (for the want of 
date, state the number, and if the num- 
ber cannot even be given, to give any 
ocher indications that permit identifica- 
tion of the policy, the place where it 
was signed and the beneficiary or bene: 
ficiaries, etc., state also whether this 
is the only policy subscribed by the 
veponent), declare that I insure my- 
self against the risk of war and I 
promise to pay later on the extra pre- 
mium fixed by the policy. This pay- 
ment is to take place in the following 
manner: (see paragraph 4 below.) 
yo i eae 1914.” 

In case the statement is not written 
Ly the insured himself, he shall place 
in his own hand before his signature 
the words “read and approved.” If he 
cannot write, he shall make a cross and 
two witnesses shall certify the state- 
ment. 

Statement for Military Chief 

In consequence of the statement the 
military chief who has received same, 
shall sign the following: 

“T, the undersigned, (name, grade and 
function) certify that when the (grade 
and name) made the above statement 
he was able-bodied.” 

The signature shall be, if possible, 
accompanied by an imprint of the seal 
of the corps or service. 

This declaration shall be forwarded 
#s soon ag possible to the ministry of 
war (bureau of archives), which will 
send the same to the home office of 
the Company and take a receipt there- 
for. This receipt shall be sent to the 
corps or service to be delivered to the 
interested party, unless the _ latter 
should have made it known in a note 
«wdded to the statement that the receipt 
is to be sent to a named party. 
III.—Delay Granted With Regard to 

Subscription of the War Agreement 

The deiay granted in order to sub- 
scribe the war agreement under the 
conditions provided for in paragraph 
2 below, shall. be: 

1. Forty days counting from the first 
day of the mobilization with regard to 
insured already under the colors, when 
the general mobilization was ordered. 

2. Forty days, counting from the day 
of their call to the colors, with regard 
to men mobilized before August 20. 

3. One month, counting from the day 
of their call to the colors, with regard 
to men mobilized after August 20. 

IV.—Payment Facilities 
In order to spare the insured the 
(Continued on page 7.) 
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War Clause of a 
Large French Company 


EXTRA PREMIUM GRADES AC- 
CORDING TO TYPE OF SERVICE 





10, 7%2 and 5 Per Cent. Classes— 
Refund Fixed; No Criticism 
Permitted 





The war agreement provisions of La 
Nationale one of the leading French 
companies, follow: 

La Nationale, a private institu- 


tion subject to Government con- 

trol. A joint stock life insurance 

company, 2, Rue Pillet-Will, Paris. 

Capital stock, fr. 15,000,000. 

Agreement under insurance policy 
ree Dated at Paris, on the 
wisn issued for an amount of........ 
or the life of Mr.......+. 

Upon request of Mr......... sub 


seriber of the above mentioned insur- 
ance policy, the Company agrees, by 
waiving article 9 of the general condi- 
tions that govern the said policy, to 
continue the insurance, even if the in- 
sured takes part in a war against a 
foreign power, in consideration of pay- 
ment of the extra premium, that will 
be spoken of. 

Article 1 The rate of the extra pre- 
nium demandable in case of war with 
a foreign power is fixed henceforth and 
in advance in the following manner, 
viz: 1. For officers, non-commissioned 
officers and soldiers who, at the time 
of war, form a part of the active army 
or of the reserve of the active army, in 
whatever capacity they serve, at 10 per 
cent. per annum of the amount insured, 
figured as will be stated in article 3, 
below. 

2. For officers, non-commissioned 
officers and soldiers, who, at the time 
cl war, form a part of the territorial 
amy or of the reserve of this army, in 
whatever capacity they serve, as well 
as for the chaplains, the civil and 
military surgeons and the ambulance 
men, at 7% per cent. 

3. For persons who take part in the 
war in the capacity of officers of the 
military commissariat, of officers of the 
administration, of the army _pay- 
niasters and of civil employes of the 
mail and telegraphs and the railroads, 
at 5 per cent. 

Article 2. In case the war should 
take place outside the limits of Europe, 
Algeria and Tunis, the extra premiums 
fixed by the preceding article would 
rot include the risk of travel and 
residence provided against by the first 
paragraph of article 7 of the General 
Conditions, 

Article 3. The extra premiums of 10 
ber cent., 74% per cent. and 5 per cent., 
fixed by the first article of the present 
arreement are calculated on the amount 
of capitat insured under the policy; 
-lowever, when the policy has a sur- 
render value, the extra premium shall 
apply only to the amount insured under 
the policy, reduced by the surrender 
value, 

When it refers to an endowment pol- 
icy, the extra premiums are calculated 
on the single premium that would have 
to be paid at the time of declaration 
cf war, in order to establish for the 
child in the form of a deferred policy 
without counter-insurance, a_ capital 
€qual to that of the policy; this capital 
shall be diminished in advance by the 
reduction value of the said policy, if it 
has such, 

When it refers to survivorship an- 
huity insurance, the premiums are ¢al- 
Culated on the capital that would be 
Necessary in order to establish the 
annuity immediately, at the age of the 
beneficiary at the time of the war. 

P Article 4. No war extra premium is 
ue and tie policy reserves all its 
effects, when, on account of his serv- 


ice or otherwise, but without appoint- 
ment or previous commission, an offi- 
cial or a civil employe of the railroads, 
the mail, the telegraphs or of any de- 
partment whatever, or any other non- 
nilitary insured happens to be exposed 
to risk or danger resulting from the 
state of war. 

Article 5. The premiums forming the 
subject of this present agreement are 
due for the entire year; they are pay- 
able in advance, without division into 
fractions, 

Article 6. The insured must make 
the declaration of his entry into the 
campaign within a _ respite of one 
wonth, counting from the first day of 
the mobilization. 

The declaration prescribed by the 
first paragraph of the present article 
can be made either by registered letter 
cr by telegraphic despatch, or, in case 
communications should be interrupted, 


before a notary or a justice of the 
peace. 
Article 7. Within the respite of one 


month, fixed by the preceding article, 
the war extra premium must be paid 
at the risk and peril of the insured, 
either by direct remittance to the Com- 
pany or into the hands of one of its 
general agents, at the option of the in- 


sured, against a temporary receipt, 
without any demand in due form or 
any notice whatever on the part of 


the Company or of its representatives 
being required. 

Article 8. Further annual payments 
of this extra premium shall take place 
in the same manner each year, within 
a month from the day on which a new 
year commences, 

Article 9. In default of full payment 
of the first extra premium or of the 
following ones within the respites 
stipulated above, the present agree- 
ment sha) be rightly null and void. 

Article 10. However, in case the in- 
sared should not be able or should not 
want to pay the total of the extra pre- 
nium pertaining to the present agree- 
ment, in conformity with the rates and 
basis of calculation stated above, he 
shall be allowed to pay a smaller 
amount, but in that case the amount 
insured under the policy will be re- 
duced in corresponding proportion. 
Refund of the Surplus, if Any, on the 

War Extra Premium 

Article 11. If, in consequence of a 
war, the total of the war extra pre- 
miums received by the Company ex- 
ceeds the total of the losses resulting 
fiom deaths that have occurred during 
the war as well as during a respite 
of eight months, counting from the 
definite cessation of hostilities, among 
the insured that have paid the said 
extra premiums, this surplus, with de- 
duction tnade for expenses, shall be 
distributed among the insured living 
at the end of said respite at so and 
so many cents on the dollar of extra 
premiums paid by each one of them. 
The distribution approved of by the 
Administration Board is law, with re- 
gard to all the insured, and nobody 
is allowed to criticise the same. 

The Company acknowledges having 
received....francs for the cost of the 
present agreement. 

Executed in dulicate at 

For the Company, 
The Insured, The Director, 
The Service Manager. 


Paris on 


SUBSCRIBES $100,000 TO WAR LOAN 

The Presbyterian Ministers’ Fund of 
Philadelphia, the oldest life insurance 
company in America, is also the first to 
make a substantial subscription to the 
government’s war loan. At a meeting 
held recently, the company subscribed 
$100,000. President Wilson, through 
Secretary Tumulty, acknowledged the 
subscription with personal thanks. The 
Fund was organized in 1717 and incor- 
porated in 1759. 


French War Conditions 
(Continued from page 6.) 


necessity of parting with his funds at 
once, the payment may be made in 
many ways. The companies may, for 
example, accept a previous deduction, 
made in the form of a loan by the com- 
panies themselves from the value of 
the contract or the sending of a check 
or a deposit of securities to bearer or 
guarantee by a responsible party. 

As the extra premium for the entire 
year is demandable in advance and 
without fractions, there shall be paid 
an arrear interest fixed at the maxi- 
mum rate of 3% per cent. 


V.—Reduction of the Eight Months’ 
Delay 


The companies agree to reduce to 
three months the delay of eight months 
after the definite cessation of hostil- 
ities, both with regard to the closing 
of the account concerning the war 
risk, as well as with regard to the 
partial suspension of the contract, 
which has not paid the war agreement 
extra premium. ‘However, this delay 
reduction will not be certain, with re- 
gard to contracts that have been the 
object of re-insurance, unless the re-in- 
surers consent thereto with regard to 
the portion re-insured. 


VI.—Distribution of Returns 


The companies that accept the return 
of possible excesses after the war, that 
is to say, that, if on the day of settle- 
ment of the amount of the special funds 
with regard to war risks exceeds the 
total of losses, this excess shall be 
divided among the insured at the rate 
cit franes of the extra premium they 
have paid. If there have been more 
losses settled than extra premiums 
paid, the companies will charge the ex- 
cess to their account. 

Finally, the companies have promised 
rot to benefit of the faculty that cer- 
tain policies might give them to cancel 
or annul the latter in case of non-pay- 
ment of the extra premium. These 
policies shall simply be suspended tem- 
porarily. Journal Officiel, Tuesday, 
September 8, 1914. Ministry of Labor 
and Social Provision. Decree concern- 
ing the war risk insurance by the na- 
tional insurance treasury in case of 
death. 

The President of the French Republic 
issued the following decree, on September 
7, 1914, signed also by the Minister of 
Labor and of Social Provision and of the 
Minister of Finance: 

Article 1. With regard to all insur- 
ance contracts, new or to be renewed, 
the purpose of which it is to pay a sum 
at death and which guarantees the war 
risk, there has been requested by the 
national insurance treasury in case of 
death, counting from the publication of 
the present decree and until the cessa- 
tion of hostilities, an extra premium 
based upon the amount insured and of 
which the rate is the following: 


The Extra Premiums 

10 per cent. of the amount insured 
for insured who are part of the active 
army or of the reserve of the active 
army; 

7% per cent. for the insured who are 
part of the territorial army or of the 
reserve of the territorial army; 

5 per cent. for citizens who, while not 


belonging to any of the preceding 
classes, are mobilized. 

Pending the same period the war 
risk is excluded from new contracts 


or renewed ones subscribed without the 
payment of the extra premium referred 
to above. 

Article 2. Three months after the 
cessation of hostilities and with regard 
to each category of insurance, the na- 
tional treasury will proceed, if occas- 
sion be, to divide among the incum- 
bents of a war policy or their assigns, 
proportionally to the amount of the 


capital insured, the excess of the extra 
premium collected over and above that 
ot losses paid. 

Article 3, The minister of labor and 
of social provisions and the minister 
of finance charged, each one as far as 
he is concerned, with the execution of 
the present decree, which is to be pub- 
lished in the Journal Officiel of tha 
French Republic. 

Dated at Bordeaux, September 7, 1914. 
By the President of the French 

Republic, POINCARE; tue minister 

of labor and of social provision, 

BIENVENU-MARTIN; the minister 

of finance, RIBOT. 


USE OLD CLAUSES 





General Assurance of Paris, Mutual 
Company, Has Maximum Assess- 
ment of 5 Per Cent. 


The General Assurance Company, of 
Paris, allows its new insured—those 
that have contracted after the begin- 
ning of the war and those tha‘ still 
are contracting at the present time in- 
surance in case of death—to obtain the 
benefit of the advantages of the special 
war risk policy issued in favor of its 
insured, in accordance with the prin- 
ciples and conditions elaborated: prior 
to the year 1889. 

The special insurance fund of the 
Company in case of war, opened in the 
beginning of August, 1914, operates on 
purely mutual principles (the Company 
simply having made a gratuitous con- 
tribution of Fr. 1,000,000). The maxi- 
mum assessment is 5 per cent. Accord. 
ing to the oral information furnished 
by the management, in case the war 
should end at the present moment, and 
according to the occurred, actually 
known deaths, the results would be that 
the settlement would be in favor of the 
interested parties on an approximate 
basis of 100 per cent., that is to say, 
that the amount paid in would be equal 
the annual insured. 


PRU MEN TO TILL SOIL 





Two Thousand of Home Office Force to 
Cultivate Vacant Lots, Backyards 
and Waste Acreage 
The Prudential 
has mobilized a 


Insurance Company 
large portion of its 
home office force of nearly 2,000 to 
begin a systematic campaign for the 
cultivation of backyards, vacant lots 
and farm acreages. Need of such ac- 
tion is set forth in a special circular 
issued this week. Plans are in charge 
of Superintendent Harry Vliet. 

The Company is seeking large tracts 
within easy reach of its offices and the 
homes of employes, which may be 
taken up by groups. Concetning the 
difficulty found in getting men and 
teams to plow land being taken in this 
way Mr. Vliet stated the Company had 
no uneasiness. 

“We'll plow the land ourselves,” he 
said. “There are plenty of men in this 
organization who can run a plow. I 
can myself. And there are plenty of 
teams now used by big companies, 
brewers and others, which can and 
should be put to work helping prepare 
land.” 

Prudential employes will be urged to 
plant crops which are likely to be short 
all over the country and can be carried 
through the non-growing seasons. Po- 
tatoes will be first, with beans next 
and carrots, parsnips, beets and cab- 
bages in line. What disposition will 
be made of crops grown by those vol- 
unteering to give certain days of labor 
on the community tracts proposed has 
not been decided. 
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Text of British 
War Risk Clauses 


PROVISIONS WORTH CLOSEST 
STUDY AT THIS TIME 
Return of Premium a Popular Feature 
—Military Service Not 
Covered By Some 


The Eastern Underwriter has _ re- 


ceived from a well-known life insur- 
ance underwriter, recently returned 
from a visit to the Allied countries, 


copies of the war clauses of a numbor 
of the British companies. Those clauses 
have not heretofore been published in 
this country. They follow: 

NORTHERN ASSURANCE 

PANY, LTD.: 

Provided also that, if the life assured 
shall engage in war beyond the limits 
of the United Kingdom without the per- 
mission of the company having been 
obtained after payment of the requisite 
extra-premium, this assurance will be 
rendered void with forfeiture of the 
premiums paid. 


OLD EQUITABLE: 

This policy shall be void if the life 
assured shall leave the United King- 
dom (which expression does not in- 
clude the territorial waters thereof) 
during the present hostilities without 
the license of the directors. 
GRESHAM: 

(Notwithstanding anything contained 
fh this policy if the assured shall dur- 
ing the existing European war eneage 
in or be attendant upon any war-like 
operations outside the United Kingdom 
and shall die during the said war or 
within six calendar months after the 
declaration of peace in England the ob- 
ligations of the society under this 
policy shall cease and in lieu thereof 
the society shall refund to the assured’s 
representatives the premium or pre- 
miums theretofore received in respect 
cf this policy together with compound 
interest thereon at the rate of £5 per 
centum per annum calculated from the 
respective dates of payment thereof, 
provided that the expiration of the be- 
fore-mentioned period of six calendar 
months or within such extended period 
as may be agreed upon by the society 
the assured shall be bound to submit to 
a medical examination by one of the 
society's medical officers and if such 
medical examination shall be satisfac- 
tory to the society the obligations of 
the society under this policy shall con- 
tinue and remain in full force and ef- 
fect as though this clause had never 


COM- 


been inserted, but if such medical ex- : 


amination shall be unsatisfactory to 
the society the obligations of the so- 
ciety under this policy shall cease and 
in lieu thereof the society shall refund 
to the assured the premium or pre- 
miums theretofore receiyed in respect 
of this policy together with interest 
thereon as aforesaid. 
UNITED KINGDOM TEMPERANCE: 
Provided that should the assured in 
time of war engage in any service, com- 
batant or non-combatant, beyond the 
limits of the United Kingdom, in con- 
nection with any army or navy, or at 


any time in peace or war engage in 
any kind of aerial ascent or of service 
on any kind of submarine and die dur- 
ing such service or engagement, or 
within twelve months afterwards, the 
sum assured under this policy shall not 
be payable unless the person or per- 
sons claiming thereunder furnish evi- 
dence satisfactory to the directors that 
the death was not directly or indirectly 
a consequence of such service or en- 
gagement, but all premiums paid shall 
be returnable, without interest, to the 
person or persons lawfully entitled 
thereto under the policy. Also, should 
the assured in time of war leave the 
United Kingdom in any capacity and 
die as the direct or indirect result of 
his presence within the area of opera- 
tions of the belligerent forces on land 
or at sea, the sum assured shall not 
be payable, but the premiums paid shall 
be returned as afo e-aid, For the mur- 
poses of this proviso the territorial 
waters of the United Kinedom s all be 
deemed to be beyond the limits of the 
United Kingdom. 


THE STANDARD LIFE ASSURANCE 

COMPANY: 

Notwithstanding the privileges and 
conditions printed on the back hereof it 
is hereby declared that in the event of 
the life assured proceeding outside the 
United Kingdom during the present 
war, without first obtaining a license 
from the directors and paying such 
extra premium as they may require this 
policy will -be null and void.—-Dated 
March 1, 1917. 

ALLIANCE ASSURANCE COMPANY: 
For Men of Military Age 

If the life assured should at any 
time during the currency of this policy 
engage in aviation, or in any military 
service outside the United Kingdom, 
or in any naval service whether at 
home or abroad, the policy will there- 
upon become void. If he should, in time 
of war, leave the United Kingdom in 
any other capacity, the policy will be 
void unless immediate notice be given 
io the company and such extra pre- 
mium as the directors require be forth- 
with paid to the company. 

For Men Over Military Age 

If the life assured should at any time 
during the current year of this policy 
engage in aviation or in any service 
(combatant of non-combatant) in con- 
nection with the army outside the 
United Kingdom or in connection with 
the navy whether at home or abroad 
or should, in time of war, leave the 
United Kingdom in any capacity, the 
policy will be void unless immediate 
notice be given to the company and 
such extra premium as the directors 
may require be forthwith paid to the 
company. : 

LIVERPOOL & LONDON & GLOBE: 

Should the life assured proceed on 
active service with his majesty’s forces 
in any capacity outside the United 
Kingdom, the Company will on appli- 
cation previous to his departure, 

(1) Hold the policy in full force on 
payment of an extra premium of £20 
per cent. for one year, or any less 
period, payable annually during the 
continuance of the war, 

(2) ‘Suspend the insurance for the 
period of the war and on the conclusion 
of hostilities will, provided the ordinary 
premiums continue to be paid, reinstate 
the policy upon satisfactory evidence 
of unimpaired health and on the terms 
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then applicable to military service. In 
the event of death during suspension 
or non-reinstatement of the policy, the 


‘premiums paid during suspension will 


be refunded, without interest. 


NORWICH UNION: 

Travelling and military service out- 
side the United Kingdom, and naval 
and Mercantile Marine risks are not 
covered by this acceptance. 
PHOENIX ASSURANCE COMPANY: 

In time of peace, the life assured is 
at liberty to reside in any place witiin 
the following limit, and to travel within 
these limits, and to voyage as a pas- 
senger by sea from any place within 
these limits to any other such place 
without payment of extra charge, such 
limits being: any part of (f€urope, 
Egypt north of 25 degrees, the Holy 
Land, Madeira, the Canary Islands, the 
Union of South Africa, Japan, Austra- 
lia, and any other part of the world 
(Asia excepted) distant more than 
£3 degrees from the equator. but the 
policy will cease to be in force and 
become void if the life assured shall 
during the currency of this assurance 
proceed beyond the aforesaid limits or 
engage in naval, military or auxiliary 
service or visit any country, the seat of 
war, or in time of war vova~e by sea 
from any place within these limits to 
any other such place (without having 
previously obtained the written con- 
sent of the directors and paid such 
extra charge as they may require.) 

If assured goes on military service 
cutside the United Kingdom an extra 
premium of £21 per £109 is charged. 
LEGAL AND GENERAL: 

Home Clause 

This policy shall be void if the life 
assured shall leave the United Kingdom 
(which expression does not include the 
territorial waters thereof) during the 
present hostilities without having first 
obtained the license of the directors 
and made such extra payment if any, 
as shall be required by them for such 
license. 

Foreign Clause 

Inserted on policies issued to appli- 
cants already abroad. 

This policy shall be void in the event 
of the life assured engaging outside 
the United Kingdom (which expression 
does not include the territorial waters 
thereof) ; 

(1) In naval or military service con- 
nected with or arising out of the present 
hostilities. 

(2) In any other service, business or 
occupation whatsoever connected with 
or arising out of the present hostilities 
and involving the risk of death from 
any of the King’s enemies, or in any 
journey involving the said risk, with- 
out first having obtained or attempted 
to obtain by immediate notice in writ- 
ing to the Society’s Head Office the 
license offthe directors and made such 
extra payment, if any, as shall be re- 
quired by them for such license. 

THE NATIONAL MUTUAL LIFE AS- 

SURANCE SOCIETY: 

Special clauses which are now in- 
cluded in policies issued by the society: 

In the event of the life assured being 
drowned at sea during the present Eu- 
ropean war or being killed while en- 
gaged on war service in any capacity 
beyond the limits of the United King- 
dom during the said war, or dying 
(from the results of injuries received 
or illness contracted whilst on such 
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service) either during the present war, 
or within the period of three years 
after its termination, this policy shall 
be absolutely void, but the premium 
received by the society will be returned 
without interest. 

The above written clause will be can- 
celled at any time during the said per- 
iod of three years after the termination 
c* the present war on the application 
of the life assured, and subject to his 
passing a satisfactory medical examina- 
tion by the chief medical officer of the 
society. 

In the event of the life assured de- 
ciding at the conclusion of the war to 
remain in the naval military service, 
an extra premium the amount of which 
will be determined by the directors, 
will become payable throughout such 
service. —Dated October 11, 1916. 
LONDON LIFE ASSOCIATION, LTD.: 
Policies Effected Before the Declaration 

of War 

No extra premium is payable for 
active service in the present war, pro- 
vided the life assured was at the date 
of the policy, a civilian or territorial 
and had never been in the regular army 
or navy. 

New Policies 

Except for service on land within 
the United Kingdom, which is permit- 
ted, this policy shall be void in the 
event of the assured entering into or 
being employed in war service of any 
kind, accompanying any troops or 
sailors so engaged or voluntarily ex- 
posing himself to any risks of hostili- 


ties without the li e:se of the direc- 
tors. 

But any time before leaving this 
country on active service, providing 


the policy has not been mortgaged or 
assigned, the following request and un- 
dertaking may be sent to the associa- 
tion with also the policy itself for en- 
dorsement: 

Policy No....... 


policy, hereby request that you will en- 
dorse the following clause on my policy, 
‘and I agree to be bound by the terms 
of such endorsement: 

The sum assured by this policy 
shall not be payable unless the 
person or persons claiming there- 
under furnish satisfactory evidence 
that the death of the assured did 
not occur while in the actual per- 
formance of his duties as a member 
of his majesty’s forces; or as a 
consequence directly or, indirectly 
of the nerformance of such duties, 
during the present war against 
Ge:many and =her_ Allies. In 
case ‘he sum_ assured _ shall 
not be payable at death for the 
reasons aforesaid, all premiums 
paid shall be returnable to the per- 
son or persons lawfully claiming 
under the policy, but without in- 
terest. 

Note: In the event of the policy hav- 
ing been assigned or mortgaged, the 
assignee or mortgagee must also sign 
this request and undertaking, and for- 
ward his documents of title for im 
spection. 

COMMERCIAL UNION ASSURANCE 

COMPANY, LTD.: 

Special Conditions 

If the life assured shall at any time 

engage in military service outside the 
(Continued on page 10.) 








A COOD OPENING 


An old, well established, progressive'life insurance company, with unexcelled 
has good opening at PHILADELP 
sylvania. Address, stating qualifications: 


HIA, covering Eastern Penn- ‘| 





The Connecticut Mutual 


Insurance in force, 107,262 Policies for..... 
WHAT NO OTHER 
To repay to its Policyholders in D 
render Values, Annuities and other credits 
It stands alone in that result. 





P e 
HILADELPHIA, care of The Eastern Underwriter Total premiums received, Dec. 1, 1846, to Dec. 31, 1916 ..............0e0000+ $310,337,255.71 
105 William St., New York City Total returned to Policyholders, as above noted, in same period.......... 319,548,729.00 
Excess of amount returned..... sis Ae el Rh SAR eA AG ED SRR 9,211,473.29 


PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 


Life Insurance Company, 
$253,439,405.12 


COMPANY HAS DONE 


eath Claims, Endowments, Dividends, Sur- 
more than they have paid to it in premiums. 








- 
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Te Hinudinanyiti 


Metropolitan Life’s War 
Experience in Canada 


Company Wrote $10,000,000 on Contingents From October, 
1914, to May, 1915 


PANU ULL TTUUI LLL ULC LULU REALL LCR LCCC CET MM 

About the time that the Canadian Government was about to send its first 
contingent to the war—consisting of something like 100,000 men, the municipal 
officials thought it advisable to have as many of the soldiers insured as possible, 
and a request for such coverage was made of life insurance companies. It has 
not been published how much individual companies took of this insurance but 
two American companies, the Metropolitan Life and the Aetna Life, insured some 
of the soldiers. 

It was announced a few days ago that the Metropolitan’s risk assumed was 
about $10,000,000. ‘The Company wrote policies on the Canadian soldiers from 
October, 1914, to May, 1915, and when it had $10,000,000 on its books, stopped 
writing any more of the business. In some cases no extra premium was charged; 
in others $25, $50 and $60 a thousand. 

The Eastern Underwriter has received from the Metropolitan Life Insurance 
Company a statement of claims under these risks that had an extra war pre- 
mium. The statement follows: 


Ordinary 
experience during the year 1915 Risks Exposed Claims Paid 
On policies issued during 1914............ 6,063 299 
On policies issued during 1915...... ..... 2,591 4 
DM. gbatdadaddeeedeiesieeha cde ens 8,654 303 
Experience during the year 1916 
On policies issued during 1914............ 5,566 319 
On policies issued during 1915............ 3,999 101 
(ore Prrricrr ee 9,565 420 
Intermediate 
Experience during the year 1915 Risks Exposed Claims Paid 
On policies issued during 1914............ 1,536 73 
On policies issued during 1915............ 308 1 
ND i oa 4k 0nd KERMA Ce 1,844 74 
Experience during the year 1916 
On policies issued during 1914............ 1,359 
On policies issued during 1915............ 856 31 
ME oso s os weaned nnd hee eed eae ee 2,215 102 


Official Dominion Figures 

The Dominion Insurance Department has made public war mortality to date. 
The companies were asked to give figures for three years under the headings: 
Enlisted soldiers killed in action or dead of wounds; enlisted soldiers dying from 
other causes. and the persons engaged in war service, as civilians, dying as a 
result of military operations. 

In 1914 death claims ,against Dominion companies and societies were in- 
curred to the extent of ‘$17,595, and by provincial fraternal societies, etc., to the 
amount of $2,000. 

In 1915, the Dominion companies’ claims were ‘$1,939,735, and provincial, 
$83,853. 

In 1916, the claims incurred by Dominion licensees were $4,560,938, and by 
the provincial licensees, $265,516. 


ALIEN CLAUSE @ 





ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST’ STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


Aocte 0050050000 4e Des egDEgdCeTTethessedbetensteNneseleseesecetybeseseseeeesennneees ° at cr 
MENS vescrddsnecosernreseecocovcecssusondes 600deeuecsecdusecoseceedecsoeeeees 12,436,71 
Capital and Garphei. .cscsscscesevccccconse Sedecvccoccesescesecceccoscecosocoeosess 

Enguranee In Faves. .covcccstcsestscsvecs SOaEP Tec eevceesencecunessesseeocoooesenee Pe } | 
Payments to Policyholders since Organization..........sssscsssecesseeeeceesevace 18,119,172.50 
ES OES CUD SUNS GOs eee scbcdscncdeiiws cveiiecdedtec doused $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








We don’t contract with poor men. 


We give a new man our attention until he is 
started. 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 





Get OnThe Frarng Line With 
Our /niple Option 






felicy 


“ 












Asses over 14g bod aoe be insuaannce inforce over 7. 00. aa6ge 


a 


“tt Dpleanalvonal life of Stloiss Me. 


. 


Massey Wilson_Fres. ae fore 7 TL. Babler- Seo rage fgencies 











The Bankers Life of Des Moines re- 
cently paid a death loss to the estate 
of a resident of Vancouver, B. C. Let- 
ters of administration were issued by 
the Supreme Court of British Columbia 
and these were forwarded to the Des 
Moines Company prior to the payment | 
of the loss. 

One clause of these letters is as 
follows: 


Established 


“This grant is made upon the condi- 
tion that no portion of the assets s‘all 
be distributed or paid during the war 
to any beneficiary or creditor who is a | 
German, Austro-Hungarian, Bulgarian, 
or Turkish subject wherever resident, 
or to anyone on his behalf or to or on 
behalf of any person resident in Ger- 
many, Austro-Hungary, Bulgaria, or 
Turkey of whatever nationality, with- 
out the express sanction of the Crown 
acting through the Minister of Finance; 
and if any distribution or payment is 
made contrary to this condition the 
stant of probate or letters of adminis- 







Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 
saving to the insured. 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
funds. It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country's Agricultural 
Resources. 





The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries, 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 


Jesse R, Clark, President Cincinnati 








tration will be forthwith revoked.” 
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ORDINARY LIFE POLICY 


Mutual Life “Points” Compares This 
Form With Limited Payment Life 
and Endowment : 


For the average prospect the ordinary 
Lfe policy is more desirable than the 
limited payment life or endowment pol- 
icy, in the opinion of “Points,” pub- 


lished by the Mutua] Life. There are 
eeveral reasons why. 

In the first place there are very few 
yeople indeed who carry enough life 
insurance to protect their families 
adequately. This should be the first 
consideration in selecting the form of 
policy, but the right amount of insur- 
ance will cost too much for most pros- 
pects if limited payment life or en- 
dowment is chosen. 

Many a man dislikes an ordinary life 
policy because under the impression 
that he will have to pay premiums “all 
kis life.” This is not necessarily the 
case. If he allows his dividends to re- 
main with the policy in the form of 
paid-up additions the policy will be- 
come paid up before he is old, or be- 
fore many years. These paid-up ad- 
ditions increase the cash value of his 
insurance, and after some years the 
cash value will be equal to the face 
amount of the policy, In this way even 
an ordinary life policy affords consid- 
erable protection for a man’s advanced 
years. 

When a man who is carrying his in- 
surance on the ordinary life plan feels 
that he has sufficient protection and, 
being able to pay more for that pro- 
tection, wants to change it to limited 
payment life or endowment he can d® 
so regardless of the state of Sis health. 
This is not only an advantage to the 
insured and his beneficiary, but also to 
the agent, as it enables the latter to do 
more business with the insured. 

On the other hand, if he began with 
limited payment life or endowment in- 
surance and is able after a while to 
puy for more insurance he has not 
only had insufficient protection in the 
past, but also he will have insufficient 
protection in the future unless the 
state of his health permits him to get 
more insurance. 

If he cannot get the additional in- 
surance it is not only unfortunate for 
him and his beneficiary, but also for the 
agent, since the latter has lost his 
chance to do more business with the 
insured. Even if the insured can get 
this additional insurance, he may place 
it with some other company and again 
the agent’s chance is gone. 

Another advantage of the ordinary 
life policy, both to the insured and thd 
agent, is the smaller opportunity for 
the twister to get in his work. 

Again, many prospects and insured 
people do not understand the difference 
hetween a limited payment life policy 
and an endowment. Even after the 
agent thinks he has made clear to the 
prospect which form of contract he is 
getting, the prospect will often forget 
the explanation in after years. Per- 
sons whose ideas concerning these two 
forms of contract are confused, afford 
a fertile field of operation for tha 
twister. 

The ordinary life contract is more 
readily understood by the average man 
by reasor of its simplicity. For this 
reason as well as because of its low 
cost, it is usually demanded by pros- 
pects. Most of the inquiries received 
at the home office of the Mutual from 
strangers call for a “straight life,” as 
they term it. The man who gets an 
ordinary life policy knows just what he 
bas and consequently is better satisfied 
with his insurance. This in turn makes 
the business more stable. 





The State Senate of Connecticut 
adopted a bill providing that every in- 
surance company chartered in that 
State shell annually pay to the State 
a8 a tax upon its corpurate franchise 
3% per cent. of the total amount of 
iiterest, dividends, rents and other in- 
vestment income by it during the year. 


ROBERT SIDNEY TUCK DEAD 


Robert Sidney Tuck, general agent 
for the Union Central Life Insurance 
Company, is dead at his home in Rich- 
mond, Va., at the age of 46, following 
an operation. Mr. Tuck was born in 
Texas and from boyhood on had been 
connected with the insurance company, 
working his way up to success. He 
was also secretary-treasurer of the 
Richmond Slate (Company, a member of 
various clubs and identified with church 
work. He is survived by his widow, 
mother and brothers and sisters. 


MUTUAL BENEFIT’S PROGRESS 


During March, 1917, the Mutual Bene. 
fit paid for $14,254,166 of new insur- 
ance on 4,264 lives. This is an increase 
of $4,358,629 over March, 1916. 

The Mutual Benefit paid for $34,773,- 
688 of new business on 10,954 lives, 
during the first quarter of this year; 
av increase of $9,571,369 over the first 
three months of 1916. 


British War Clauses 
(Continued from page 8.) 


British Isles or in naval service or 
make any ascent by aircraft or at any 
time during the continuance of the pres- 
ent war proceed beyond the British 
Isles this policy shall be absolutely 
void except to the extent of the sur- 
render value thereof unless intimation 
be immediately made to the directors 
of the company and such additional 
premium as they may consider neces- 
sary be paid. 


SCOTTISH WIDOWS’ FUND LIFE 
ASSURANCE SOCIETY : 


Special War Time Policy 
Instead of issuing policies under which 
the risk of naval or military service 
(should the life assured engage in 
such) would be covered on payment of 
an extra premium, which would neces- 
sarily be very high and in most cases 
prohibitive, the society now offers a 
policy containing the following special 
clauses, to which the attention of the 

proposer is particularly drawn. 


Special Clauses 


(1) The sum hereby assured and any 
bonus additions thereto shall not be- 
come payable, but the society’s liability 
shall be limited to the repayment of 
all premiums paid hereunder, if during 
the present war the life assured shall 
engage in any military service, com- 
batant or non-combatant, beyond the 
limits of the United Kingdom, or in 
aviation or in any naval service what- 
soever, and shall die from any cause 
either (a) during the war or (b) after 
the war without having produced (after 
the conclusion of peace) evidence to 
the satisfaction of the directors that 
nis health has not deteriorated since 
he was medically examined for this as- 
surance and that he has finally ceased 
to be engaged in any naval or military 
duties. Should the evidence produced 
be declared unsatisfactory by the di- 
rectors the policy may within three 
months thereafter be surrendered to 
the society in consideration of an 
amount equal to the premiums paid. 

(2) In case the life -assured shall 
during the present war leave the United 
Kingdom in any capacity not falling 
under condition (1), without the license 
of the directors previously obtained in 
consideration of the payment of such 
extra premium as they may require, 
this policy shall be void. 





An Office doing business in Eastern 
Pennsylvania could use a good Life 
Insurance Company in this territory. 


Address “KEYSTONE” 


Care of The Eastern Underwriter 
105 William Street, New York, N. Y. 








MUTUAL LIFE LEADERS 


C. H. Anderson, of the Mutual Life 
in Chicago, paid for more than $300,- 
000 of insurance during the first three 
months of this year. Mr, Anderson 
stands first on the list of leading pro- 
ducers of the Mutual for the first quar- 
ter; Samuel Heifetz of Chicago, rank- 
ing second; and J. P. W. Harty of New 
York, finished third. 


MISSOURI LIFE PROSPEROUS 


As evidence of the character of its 
business management, the Missouri 
State Life Insurance Company an- 
nounces that it is paying 5 per cent. 
on dividend deposits, and 5 per cent. on 
trust fund deposits. 


HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 

















ZS DOOM O45 <>'0 KOON <>'0 








E have room just now for two or 

three good men—not the Million 

Dollar producer who takes it out 
in talk, but the man who can average 
$100,000 of personal business, plus ex- 
perience in appointing and working 
with agents. Men who become val- 
uable to this Company grow in value 
to themselves. We cannot guarantee 
your success, but we will give you a 
real opportunity, then it’s up to you. 
Would you like to hear about it 
further? 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


HOWARD S. SUTPHEN 
Vice-President & Manager of Agencies 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

“It is noteworthy that this Company was organized without any promotion expenses.”” 

“*I beg to report further that I find the Company in excellent financial condition.” 


ser : 4 i ‘ , : ; 
““The volume of its business has steadily increased, its surplus is growing rapidly and 
its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 











PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


Write GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 
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$1,500,000 of the highest grade of securities 





Wrecking of 


owned by the life insurance company, and de- 
livered same to Spencer Trask & Co. for im- 


Pittsburgh L. & T.; 44 MILLIONS from 42 AGENCIES _ | iic'sic 8s ottios i lk" ccanmumnated 


Company Looted 


on the same day, the proceeds thereof, to the 
sum of $1,000,000, were deposited to the credit 
of the lite ansurance company in the Com- 





mercial Trust Company, Immediately upon 


STATEMENTS OF NEW YORK AND THE 1916 RECORD OF OUR EARNEST, such deposit, the check of the life insurance 


company in favor of Thomas A. Crawford for 


ea LOYAL AND HAPPY AGENCY FORCE Sid by him immediately endorsed to the, ardet 


of Clarence F, Birdseye, and deposited to the 





Warrants for Clarence F. Birdseye 
and Others Charged With Con- 


credit of said Birdseye’s account, Immediately, 
Birdseye drew checks on his account in sums 


aggregating $1,000,000 for payment to the own- 


actenny-Cnnes Seer Bate New England Mutual Life | icine tame Comme aod Ee 


Me 


other check for $100,000 to the order of said 








Insurance Company delivered the same 7" "| ‘wen and there 


Statement By F. A. Wallis 


|! had been elected president 
of the Pittsburgh Life and Trust 


BOSTON, MASS. Spencer Trask & Co, made further advance 


“Subsequently thereto, and on April 9, 
in the sum of $600,000 upon the securities 
which had been placed in their hands, and 
such sum of $600,000 was immediately deposited 





Company, but withdrew my ac- 





ceptance of the office before the 


date fixed for my taking charge, fairs of the company. The examination was 


immediately commenced, and in the meantime 


because a complete statement I made a preliminary investigation of facts 
of the condition of the Company > with reference to such pone ey. 
paieeliace geet . 2 pe = os ean 1 Be aman in the 
i j i rnc lave bee sonsté H 

transactions had not been laid E parce sie Fon of witnesses, and the taking of 
before me and the Insurance - their depositions. The result of the examina- 
Departments of New York and = tion and investigation discloses the following 
Pennsylvania, as had _ been facts: ; ; 

agreed. While the character of Lumber Companies 

the recent disclosures is of = “It appears that prior to March 28 the Dare 
course a great surprise, they Lumber Company and the East Lake Lumben 


ici ( any, corporations organized under the 
show that my suspicion that all seme - an seca of New York, owned and 
was not regular was well were operating a lumber property in es — 
J ‘arolina; » George F, Mont- 
nded. of North Carolina; that one 3 
— gomery, a promoter of New York, without any 
apparent financial standing, entered into ne- 
sneoorens ' ome gotiations with the owners, which resulted in 
: . an agreement made by Montgomery to pur- 
A receiver will be appointed for Chase the property for $1,000,000. No deposit 
4 j : . if 7a bb rj ‘ account of this purchase appears to ave 
ihe Pittsburgh Life & Trust, following iio eon, Montgomery, ne the time of 
ar : , 4 Ie r]- > omer ‘ f said contract vegan negotia 
charges by the New York and Pennsy the execution o t a — 
: : : edie ae seye, a lawyer 
vania Insurance Departments of fraud in th wit a New York: yg Rife 
: * . » ity o ave . i s 
and conspiracy growing out of the re- het the said Birdseye, a short time ge to 
cent “sale” of the company’s New York arch 28, made a proposition to the then 
real estate properties, Washington Life president and vice-president of the Pittsburgh 
Traildt ‘ ‘Ndi Life & Trust Company. to purchase the ma 
Building and St. James Building. A jority of the stock of said company at $80 
warrant has been issued for the arrest a share, which I am informed was _ con 
of Clarence F. Birdseye, a New York siderably in excess of the price * te .~ 
lawyer and others who engineered the stock of -_ company bad wae ae 
" id , © : > owners. An agreemen Wwe 5 “ 4 / a 
deal. The company has been estopped ie then directors controlling a majority of 
jrom writing business. the stock of the mmsere, eo ("ie 
ve c , stance, provided that on the deposit © 
New York Department’s Statement er scare om account of the purchase with the 
Superintendent of Insurance Jesse §. Keystone National Bank of Pittsburgh, which 
Phillips gave the following detailed deposit would amount to less than $120,000, the 
a sacti 3° lirectors agreed to resign and turn over the 
ee one ees lane fiate control of the company, with its 
7 : : ediate ’ 
“On the afternoon of April 19, while return- $24,000,000 of assets, protecting $115,000,000 of 
ing from Des Moines, Iowa, where I had at- peer ra A teouramee. te a boned of directors 
tended the spring meeting of the National to be named by the said Birdseye. 





Convention of Insurance Commissioners, I no ¢ 

ticed in one of the -— a sonnere The Two Birdseyes 

the day tbefore that the /ashington wife ae ta ; 
suilding  Boendoes, New York City, one “It appears from the lavestigetaen | Sins oe 
of the assets of the Pittsburgh Life & Trust March 28 Birdseye negotiated a nae at ils 
Company, had been conveyed. Immediately 000 with the Commercial Trust Company 


upon my arrival in New York City the next New York City upon Ss -" 
morning, I received a telephone call from ing also the name of _ ga 
one Clarence F, Birdseye, who had previ- further appears that a ew —_ Pp —* 
ously advised me that new capital was to be March 28 Kellogg Birdseye, - Ee ie _ 
invested in the Pittsburgh Life & Trust Com ence F. Birdseye, had approac — Pi nt 
pany. He stated that the Washington Life his intimate friends ant see vw ‘ = La 
suilding had been transferred. I asked him to Pittsburgh on March 29, asking t om te - 
to come to my office at 165 Broadway, and sist in the formalities we? a — - po 
after questioning him as to the terms of the a corporation, and that t ay ee Fon on 
transfer, learned that instead of new capital upon to act oma A as ae cone aes 
ing invested in the Pittsburgh Life & Trust evening of March 29 the a | ghee ag Ba 
Company, good assets of the company had _ gether with some of the a age ‘eed 
heen exchanged for bonds of a lumber com- an assistant secretary J Pg .~ — 
pany which were not adequately secured. I Trust Company of New wae ~ 
thereupon communicated with the Insurance ‘burgh. It appeared that aes ve 
Department of the State of Pennsylvania, in obtained a credit of a rime 8 a 
which State the Pittsburgh Life & Trust Com. mercial Trust Company, — — ae 
pany is domiciled, and was advised that it apparently unwilling aoe . ekiaets 
had received no notice of any contemplated — — and sent its officer to 4 
transfer of the property, or any of the assets or that purpose. — cea 

of the cumpane. I gee Mr. Hadley, “The mext morning, at 11 ome r ponte 
Chief Examiner of Life Insurance Companies, _ fice of the Pittsburgh Life a , rat, pmpany. 
to go to Harrisburg and confer with the Com- at Pittsburgh, a meeting 0 = pages 
missioner of Insurance of that State, and was held. Birdseye having Le Pcie. 
that department requested this department to with him from New ye = 8 a sul — ho 
Participate in a joint examination of the af- of dummy directors to take over anag 


to the credit of the life insurance company 
ment of the company, had arranged for the ~ Th Commercial Trust Company, and a 
assistance in that respect of a law firm of ‘ eck therefor was drawn by the Jife insur- 
Pittsburgh, which supplied five lawyers of the “"¢® company to the order of said Thomas A. 
office to serve for that purpose. Crawford, and by him immediately endorsed 
“The assistant secretary of the Commercial ‘'® the order of Clarence F. Birdseye, Birds- 
Trust Company of New York met with old ¢Y¢ thereupon drew his check or checks in 
directors, and after being assured that a trans- ‘the sum of $313,360 on payment of the further 
action was to be consummated, certified in) %%, Per cent. installment upon the _ purchase 
the City of Pittsburgh, to two checks on hig Price of the stock of the life insurance 
bank in New York City—one for $1,380 to pur- °?™pany. ~ . 
chase 17 qualifying shares for the new board Further Disclosures 
of directors, the other for $104,520 being the “On April 11 
first installment on the purchase price of the 
stock, upon which payment the old directors 
had agreed to transfer the management of the they had carried out the transactions author- 
company to the new directors of Birdseye’s  j¢(j at the meeting held on March 29 
selection, These checks having been certified “The investigation further discloses that 
and delivered, Birdseye proceeded to take con after the execution of the agreement was 
trol of the company, the directors successively {ween Montgomery and the lumber companies 
resigning one at a time, and each vacancy Montgomery caused the Dare Lumber Com 
immediately being filled by the election of pany to issue $6,000,000 of bonds, secured by’ 
one of the dummy directors designated by a mortgage upon the property which had been 
Birdseye. The new board of directors there simultaneously acquired for $1,000,000. It is 
upon proceeded to the election of new officers further contended that the property was 
and immediately adopted resolutions which greatly enhanced in value by reason of a eer. 
had been previously prepared by _ Birdseye, tain underlying contract with the Pulp Wood 
authorizing the transfer of the Washington Corporation, a corporation recently organized 
Life Insurance building in the City of New under the laws of the State of Delaware with 
York to one Thomas A. Crawford for $3,900,- an authorized capital stock of $2,000 
000 par value of the bonds of the Dare Lum- “In the course of the investigation I have 
ber Company. I have this day examined Mr. obtained a copy of a contract entered into 
Crawford under oath, and find him to be a between Montgomery and Kellogg Birdseye, 
process server in the City of New York, 28 whereby the said Birdseye acquired bonds of 
years of age, without any financial respon- the lumber company of the par value of $3, 
sibility, and who was requested by Birdseye 100,000 for $1,100,000, the payment for which 
to act in this capacity for the punpose of tak- has been sheve described . 
ing the conveyance of the Washington Life “These bends were delivered to. the life 
building and executing a mortgage of $3,000,- insurance company at their full par value 
0 thereon. Mr. Crawford had no knowledge and now form a portion of the agets of the 
whatever as to the nature of the transaction. company and take the place of the’ high-grade 
He simply signed such papers as he was re- securities which the company, b its new 
quested to sign by Birdseye, and testitied to- board of directors sold though, Spencer 
day that he never had heard of the Dare Lum Trask & Co. , 
ber Company. “The investigation shows that not a dollar 
“The directors further authorized a loan to of new capital was invested: in the life insur- 
said Crawford of $3,000,000, secured by a mort ance company and no funds were used for the 
gage upon the Washington Life building. The purchase of the capital stock of the company 
funds were to be advanced to Crawford, $1,- or for the acquisition of the property of the 
900,000 in cash, $200,000 by a credit upon his lumber companies except what was provided 
purchase of another building, and $900,000 in by the assets of the life insurance company 
bonds of the Dare Lumber Company. There in the manner hereinbefore indicated. 


a further meeting of the new 
board of directors was held at Pittsburgh, at 
which the newly elected officers reported that 


was also another transaction relating to the “It is hardly conceivable that the old di 
transfer of the St. James building in the City rectors of the life insurance company having 
of New York, which has not as yet been com charge of millions of trust funds would have 


pletely investigated. In order to supply the turned over to strangers, none of whom had 
funds necessary to make the cash payment, a dollar. invested in. the capital stock, the 
the directors authorized the sale of certain control and management of the company. 
high-class securities held by the Pittsburgh These old directors are men of high financial 
Life & Trust Company. The new directors responsibility, and it is my opinion that a 
also authorized an account to be opened with cause of action exists against them to com- 
the Commercial Trust Company of New York, pel a restitution of the assets of the company 
and delivered to the officer of that bank whd which have been wrongfully dissipated, and I 
accompanied the party to Pittsburgh $379,000 am sure that every effort will be made by the 
for deposit in his institution to the credit of authorities in Pennsylvania to secure that re- 
the insurance company. sult. So far as I am concerned, I propose 
“It appears from the examination that none immediately to present to the District At- 
of the new directors had invested any money torney of New York County the facts and de- 
in the stock of the insurance company and positions obtained in my investigation and 
before they were elected directors of the new co-operate with him in any efforts he may 
company were requested to, and did assign to make to punish those responsible with re- 
Birdseye their qualifying shares, and at the spect to acts which took place in this county. 


same time furnished him with their written “The action taken by the so-called dummy 
resignations as directors, to take effect at directors in the dissipation of the funds of 
Birdseye’s pleasure, the company was in utter disregard of their 
" ‘ sas ’ fiduciary obligations, and the attitude of some 
Took Securities From Safe of them can be best illustrated by the state- 


“Birdseye and his associates returned to New ment made by the witness, George A. Nichol, 
York and on the next day, March 30, took Jr., a friend of the Birdseyes and one of those 
from the safe deposit vaults approximately selected by them to act as director and vice- 
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Business Attending to Business 


ll alarms. 
General business is prosperous and the public confidence is proof against a 
Our deliveries for the “arst three months were much larger than for _ _— 
in 1916. Patriotism requires that business shall attend to its business w -- — ne 
zeal, that the stability of finance may remain unshaken; even as patrio - hey aw 
that every American shall support the government by such means as are 
tribute, that our country may be invincible. 

Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











NATIONAL LIFE INSURANCE COMPANY 


(MUTUAL) 
MONTPELIER, VERMONT 
67th Year 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 


BEDE cccccsccvececvessiepeeseeccece se spre 
EABDENIOS oc cccccccsccesecesvesccces, Gade 


ee 
INSURANCE IN FORCE ............$212,037,400.00 
A good company for the policyholder and the agent 


EDWARD D. FIELD, Superintendent of Agencies. 
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president of the- reorganized company, who 
said in substance that the assurance of a 
personal friend was sufficient justification for 
him to dispose of trust funds of a life in- 
surance corporation without any further in 
quiry or investigation. 

“The other dummy directors who have testi 
fied before me are William D. MacQuesten, 
Elmer S. Keay and Alfred Luery, all of whom 
have expressed keen regret at their connec- 
tion with the matter, and Mr. MacQuesten, 
as the vice-president and only acting execu- 
tive of the company in New York, has been 
particularly helpful to me in my efforts to 
unravel the complicated circumstances sur 
rounding the case. 

“I am advised that the Pennsylvania In 
surance Department has late this afternoon 
applied to the court at Pittsburgh and ob- 
tained the usual order in proceedings to 
liquidate the affairs of the Pittsburgh Life & 
Trust Company.” 

Pittsburgh, Pa., May 1.—Charged wit 
conspiracy against and defrauding the 
Pittsburgh Life & Trust Company, war- 
rants were issued here to-night for 
Clarence F. Birdseye, Kellogg Birdseye, 
George Montgomery, Robert R. Moore 
and Alfred Luery, all of New York. 
This statement was made here to-night 
by J. Denny O'Neil, State Insurance 
Commissioner, who also gave out ‘he 
tullowing statement: 

George Montgomery, who appears to have 
been an irresponsible promoter of New York, 
without any apparent financial standing, en 
tered into negotiations with the Dare Lumber 
Company, a New York corporation, whereby 
Montgomery agreed to purchase the property 
for $1,000,000. Montgomery, having made this 
agreement, immediately took steps to issue 
bonds in the sum of $6,000,000 on the property. 

In the meantime, Clarence F. Birdseye, of 
New York, suspended as a member of the bar 
of the State of New York, approached W. H. 
Nimick, president of the Pittsburgh Life & 
Trust Company, and ‘W. C. MeCausland, vice 
president of the company, and proposed to 
purchase the holdings of the directors of the 
company and certain other stockholders, suffi- 
cient to give him a majority of the stock of 
the company at $80 per share. The stock of 
the company at the time was being held at 
from $55 to $65 per share. 

The agreement entered into and a deposit 
of $10 per share on account of this purchase 
made at the Keystone National Bank (which 
deposit would anfount to less than $120,000) 
the directors of the company agreed to resign 
as said directors and turn over the imme 
diate control and disposition of the company 
with its $24,000,000 of asseve, protecting $115,- 
000,000 of outstanding policies to a board of 
directors to be named by Birdseye. 

Birdseye and Montgomery having no funds 
in some way on March 28 induced the Com- 
mercial Trust Company of New York to give 
$120,000, a pass ‘book on 
a note, signed by Birdseye and indorsed by 
Montgomery without collateral. Birdseye, 
with a dummy board of directors then pro 
ceeded to take control of the company. 

The Pittsburgh Life had on that date in 
Pittsburgh banks between $500,000 and $600,000 
for the purpose of carrying on its business. 
On authorization of Birdseye’s dummy board 
$379,000 of this was immediately transferred 
to the Commercial Trust Company of New 
York as an account. Out of this money was 
taken the $120,000, covering the initial payment 
of $10 per share of the stock for the Pitts 
burgh Life & Trust Company. 

The dummy board of directors then pro- 
ceeded to dispose of the Washington Life 
building owned by the Pittsburgh Life as 
an asset, for $3,970,000. For this building, 
bonds of the Dare Lumber Company were 
taken as payment. The directors of the Pitts- 
burgh Life then agreed to take a mortgage of 
$3,000,000 on the building giving in return 
about $2,000,000 in cash and the balance in 
bonds on the Dare Lumber Company and 
other credits. Not having that much cash 
the dummy board then authorized the sale of 
valuable securities and the proceeds amount- 
ing to $1,540,000 were then deposited at the 
Commercial Trust Company of New York. 
The fiscal officers of the Pittsburgh Life then 
drew two checks, one for $1,300,000 and the 
other for $600,000 on the funds in the Com. 
mercial Trust Company, which were turned 
over to one Crawford, who held the deed for 
the Washington Life building. These checks 
were immediately deposited to the credit of 
Birdseye. Birdseye then paid $1,000,000 of this 
money to the Dare Lumber Company for their 
property, and in return received $3,100,000 of 
the company’s bonds, of which he transferred 
$3,070,000 to the Pittsburgh Life & Trust Com- 
pany, a consideration which the dummy direct- 
ors had agreed to take for the Washington 
Life building, the difference of $900,000 of 
these bonds retained by Birdseye apparently 
for the purchaser and the mortgagor as part 
of the $3,000,000 mortgage. 

he net result of the remarkable transaction 
was that the Pittsburgh Life had gotten some 
$3,000,000 worth of bonds as a_ consideration 
for its property and had in addition parted 
with actual hard cash in the sum of $1,900,000, 
Birdseye having taken this $1,900,000 out of 
the Pittsburgh Life and used $1,100,000 ta 
finance the Dare deal and had a balance of 
about $800,000 to his personal credit. 

_ Realizing the gravity of the situation, the 
insurance departments of New York and 


Pennsylvania called the former directors of 
the company into conference to-day and asked 
them to take the company over and straighten 
out its financial difficulties. On their refusal 
to accede to this request, an application was 
made before Judge Shafer for a receivership. 
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SURPLUS EARNINGS 


Prepared By 
Northwestern Mutual Life 





The surplus earnings of a year equal 
the difference between the assumed cost 
and the actual cost of fulfilling con- 
tracts as determined by actual experi- 
ence. The mortality, interest and ex- 
pense rates assumed in computing pre- 
miums are purposely fixed at points suf- 
ficiently high to guarantee absolute se- 
curity under any contingency possible 
to arise, but the mortality, interest and 
net expense of actual business are, or 
ought to be, more favorable than these 
assumptions. Consequently there is a 
margin between the actual and the as- 
sumed rates that constitutes the surplus 
earnings of a company’s transactions. 

A life insurance company in common 
with other carefully conducted finan- 
cial institutions, closes its books annu- 
ally (usually January Ist), in order to 
determine the results of the year’s busi- 
ness. On the one side the company has 
its income from premiums, interest and 
other sources, while on the other side 
are its payments for death losses, en- 
dowments, expenses of management, 
etc., together with the increase in re- 
serve liability. The difference between 
the credits and the debits is the sur- 
plus arising from the year’s transac- 
tions. From this surplus dividends are 
apportioned, and evidently no company 
may indefinitely continue to declare 
dividends in excess of the surplus 
earned. 

Mortality 


Having assumed, for the purpose of 
computing premiums, a loading for ex- 
pense, rates of mortality and of interest, 
it is evident that the management of a 
company should endeavor to so trans- 
act its business that its actual mortality 
and its expenses will be less than its 
assumptions, and that the rate of inter- 
est earned will exceed the rate assumed. 
It is also evident that the efficiency of 


War Clause Recommendations 
(Continued from page 2.) 


that some modifications may be neces- 
sary. 

“Every life insurance company and 
every commissioner is respectfully re- 
quested to notify Commissioner Burton 
Mansfield, whether it will accept and 
approve of these recommendations of 
the war clause at the earliest possible 
date. We hope that each insurance com- 
missioner and each company will bear 
in mind that it would be difficult, if 
not impossible, to bring the companies 
und the commissioners. together again, 
to agree upon any modifications of the 
recommendations and that accordingly 
they will accept these recommenda- 
tions as urged.” 








Founded 1865 


The PROVIDENT 


Life and Trust Company 


OF PHILADELPHIA, PA. 


What do most men fear? 
An insufficient income for 
their wives and children 
if they die, and for their 
own old age if they live. 

We will insure the income in 

either event. 


WRITE FOR INFORMATION 


























E INSURANCE COM 


THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 





the management in reducing the cost 
of life insurance will be measured by 
the margin between its actual experi- 
ence and the assumptions that have 
been made. Where several companies 
adopt practically the same assumptions 
it is clear that the most successful com- 
pany will be that which by careful se- 
lection of risks, economy of manage- 
ment and judicious investments secures 
the largest surplus earnings or margin 
between actual conditions and its as- 
sumptions. In a general way the same 
is true of all business organizations, 
efficiency being measured by the mar- 
gin between income and expenditure. A 
person contemplating the purchase of 
bank stock would certainly inquire into 
the business transactions of the bank. 
He would seek information as to the 
quality of its investments, the character 
of its managers, and above all the mar- 
gin between its expense for various pur- 
poses and its income from various 
sources. Exactly the same iivestigation 
should be pursued by a person intending 
to insure, since it is evident that in the 
long run the life insurance company se- 
curing the largest margin between ac- 
tual cost and assumed cost will give 
the best results, that is, will insure his 
life or mature his endowment at the 
lowest cost to himself. 


(To be Continued.) 





ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Ill. 








Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 











Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








Mississippi River. 


OLD LINE company. 


We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
EXCELLENT CONTRACT. 
Northwestern National Life Insurance Company 

MINNEAPOLIS, MINNESOTA, 
is a LEADING LOW NET COST, annual dividend, MUTUAL, 
Record for 1916—increase in insurance 
in force, 20%; in paid-for business, 51%; in assets, 15%; in 
amount apportioned for 1917 dividends, 71%. 











Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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LIVE HINTS FOR BUSINESS GETTERS || | THE 
Practical Suggestions to Help the Man With the Rate I ’ IE I I R O I O LI I AN LIFE 
Book Increase His Income and General Efficiency ‘nic | 
| nsurance Company 
1c} | 
Clifford Elvins, advertising lI.cok for the man tiat has unbounded (incorporated by the State of How Tet) 
Scope of manager of the Imperial energy and will work. One that en- 
Business Life. of Toronto, recently thuses over the life insurance business. Of the People 
Insurance prepared a paper on the The trouble with general agents is that 
“Scope of Business Insur- they look for prospective agents that The Company By the People 
ance,” in which he outlined in succinct look good instead of looking for the 
fashion the functions of business in- man THAT IS GOOD. Don’t count on For the People 


surance. He sees ten of these func- 


tions, viz. 

First, it may be used to convert the 
interest of a principal into cash im- 
inediately at his desk, and at the same 
time, if desired, provide additional 
working capital for the benefit of the 
surviving partners or stockholders. 

A second function is to offset the 
shock to a business which would re- 
sult from the death of one of its mem- 
bers. 

A third function is to strengthen the 
credit of a commercial enterprise by 
protecting bankers and other creditors 
from loss through the death of a part- 
rer or executive official. 

A fourth function is to provide a 
readily available source from which 
money can be borrowed quickly, with- 
out publicity and at a moderate rate 
of interest during times of financial 
stress, or sudden opportunity. 

A fifth function is to create a sinking 
fund with which to retire at maturity 
mortgages, bonds or stocks, or to pay 
off at a given time, or at the death of 


the assured, bank overdrafts or other 
financial obligations. 
A sixth function is to add to the 


attractiveness, as an investment, of the 
stock or other securities of a limited 
liability company by protecting tat 
company from financial loss due to the 
tremature death of the man or men 
who are in the meantime essential to 
that company’s success. 

A seventh function is to 
fund with which to pay off 
ests of a retiring principal. 

An eighth function is to create an 
endowment, or mortgage redemption 
fund for colleges, universities hospitals, 
Y. M. C. A.’s or other community enter- 
prises. 


create a 
the inter- 


A ninth function is to compensate a 
business for losses which may arise 
‘hrough the death of a valued employe 
or official. 

A tenth function is to establish and 
build up a pension fund for employes. 

Mr. Elvins’ paper was printed in the 
Canadian “Life Underwriters’ News.” 

* * . 


At the recent gathering 
of the (Pennsylvania 
general and district 
agents of the Equitable 
Life of Iowa, Secretary 
I'. F.. Hadley talked on “Methods of 
Cetting Men,” saying that he had 
changed his mind somewhat in the past 
year as to his idea of a prospective 
ugent. He stated that it was not so 
essential that he be attractive, well man- 
rered, wore clothes of the latest cut, 
étc., but that he had ability to know 
how to work and work hard. He illus- 
irated this point in giving his personal 
experience in buying cows. He said 
that he at first bought cows because 
they had nice straight backs, square 
rumps, nicely shaped heads and well 
filled out bodies, but he soon found ouf 
that he was on the wrong track, tat 
it was not the looks that counted, but 
how they “talked in the milk pail.” He 
said that he found as a rule that the 
fnimal that had large hip’ bones, 
‘rumpled horns and a large stomach 
were mitk producers and not just 
boarders ” The place the agent should 
talk is in production, Man is a dia- 
mond in the rough and it is up to the 
Feneral agent to discover him and 
make a brilliant success out of him. 


The Question 
of Personal 
Appearance 


ihe outward appearance too much, but 
the essential qualifications—honesty, in- 
tegrity, enthusiasm and initiative. If 
you find that a man is unfitted for the 
life insurance business, it is your duty 
to see that the man gets another job. 
Get the unproductive agent out of your 
agency as it has a bad influence on the 
egency. 

Mr. Hadley then spoke 
good ideas from oiher 
viving as illustrations Mr. Grace now 
president of the Bethlehem Steel Cor- 
poration who cight years ago was an 
engineer on a yard engine, and Dinkey, 
now a high official in the U., &. Steel 
Corporation, who one time was a water- 
boy. Both were men that did well the 
thing that they had to do. He stated 
that he would not contract with a man 
whose idea of the business was “what 
do I get out of it?” Would not con- 
tract with a man that did not keep ‘is 
appointments, nor a man that was too 
slow to move fast. 


of getting 


HART AGENCY FORGING AHEAD 

During the first three months of this 
year the G. W. Hart agency of the 
Northwestern National Life in South 
Dakota, increased its business 84 per 
cent, over the corresponding period of 
1916. 

The Company ranked second in pro- 
duction in both South Dakota and North 
Dakota last year. 


NINE CASES IN ONE DAY 

During Wesendonck Month D. L. 
Harris, district manager of the 
mania Life in Denver, more than made 
good a promise of one application for 
each working day in the month. He 
totalled forty-seven applications for 
$76,500. His best record was on March 
22—nine applications for $22,500. The 
Company had submitted to it during 
Wesendonck Month $4,360,667. 


Ger- 


business lines,’ 














Metropolitan Life Insurance Company 
Home Office Building 





The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 

220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








AETNA’S NEW CAMPAIGN 


Started May 1 and Will End October 31 
—Includes All Casualty Lines—Trip 
to Home Office a Bonus 


The 
panies 


affiliated 
started a 


Aetna Life and com 


this week business 


cetting campaign to extend to all lines 


and ending October 31, Under the plan 


of campaign, every licensed agent who 
is under contract with the Aetna and 
affiliated companies will have an op 
portunity to earn a substantial bonus 
and the possibiliiy of earning a trip 
to the home office at the Company’s 


expense. 


INSURANCE HEAD VANISHES 

Search is being made for L. H. Miles, 
vice-president of the American Life and 
Accident 
appeared from his residence last week. 
Mr. Miles 
due to ill 


Insurance Company, who dis- 


has been despondent lately 


health. 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make monev. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America”’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET. NEW YORK, N Y. 








ALBANY UNDERWRITERS MEET 
The regular monthly meeting of the 
Capital District Life Underwriters’ As- 
sociation held last Monday at 
Keeler’s, Albany, Chairman Tripp pre- 


was 


siding. After the usual routine busi 
ness had been disposed, C. C. De 
Rouville reported on Senate bill 1161, 
which appears to have died in com- 
mittee, The application of KE. B. 
Houghton, of the Penn Mutual, Sche- 
nectady, was unanimously accepted. 
Three topics were discussed informally: 
the cessation of comp?tition: results 
of systematic work, and interesting 


personal experiences 

Mr. Houghton told of the methods he 
employed in getting 44 applications in 
March—although only a beginner. 


INSURES EMPLOYES FOR $120,000 

The Cushman Chuck of 
Hartford, taxen out group insur 
ance for 166 of its employes, 
| eing 


Company, 
has 
the policy 
issued by the Travelers Insur- 
The initial amount for 
which the men are insured ig $120,000. 
tach employe who has been in the 
service of the company four months 
gets $500 insurance, this amount to be 
increased $100 at the end of one year’s 
service and $100 more for every addi- 
tional year thereafter until $1,000 is 
reached, The policy was issued through 
the agency of S. R. Benjamin & Co. 


ance Company 


CITY TO INSURE SOLDIERS 
A plan for the city of Philadelphia 
insure the lives of men who enlist 
military enthusiasti- 
endorsed 


to 
for service was 
by Select Councilman 
James EF, Walsh of that city. Mr. Walsh 
said that he will frame an ordinance 
which will provide for the payment by 
the city of $1,000 to dependents of men 
who die in the service of their country 
and urged that councils appropriate a 
sufficient sum to guarantee payment of 
premiums to relatives of Philadelphia 
soldiers who are killed while in action. 


cally 


FALSE REPRESENTATION 
The Appellate Term of the First De- 
partment has recently rendered a 
dismissing action against 
the New York Life Insurance Company 
upon the ground that Section 58 of the 
insurance law precludes the policy old- 
er or his representative from showing 
that he was not responsible for the 

statement made in the application, 


decision an 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; B. F. 
Hadley, Vice-President; W. L. Hadley, 


Secretary. The address of the officers 
is the office of this newspaper. Tele- 
phone 2497 John. 

Subscription Price $3.00 a year. Single 
copies, 15 cents. ' 


Entered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


THE PITTSBURGH LIFE & TRUST 

The wrecking of the Pittsburgh Life 
& Trust Co. is the 
scandal in a great many 
complete statement of the situation, 
printed on pages and coming 
from the New York and Pennsylvania 


worst insurance 


years. A 
other 
Departments, indicates that 


“Get-Rich- 
mere 


Insurance 
George Randolph 
Quick-Wallingford” was u 
with Clarence F. 
And there undoubtedly will 
growing 
which securities 
were tdken 
securities of 


siester’s 
babe 
in arms 
Birdseye. 


compared 


be interesting 
out of the ease with 
amounting to $1,900,000 
from the Company and 
very doubtful value substituted. 

The integrity of Frederick A. Wallis, 
who was to have taken the presidency 
of the Pittsburgh Life & Trust on May 
2, but who ‘thdrew last week before 
it was time to take office, is not in- 
volved. 
of the machinations of one of the most 
plausible financial schemers of the de- 
cade. Mr. Wallis had 
that the future security of the Com- 
pany depended upon the sale of the 
Washington Life and St. James build- 
ings, low interest earning properties 
of the Pittsburgh Company, and that 
this had already been done by replacing 
the values with 6 per cent. tax-free 
He was told by Birdseye that 
the latter had departmental 
ment secured after nine interviews 
with the Insurance Superintendent of 
New York; he had been shown a bank 
passbook by Birdseye disclosing a $2,- 
100,000 depdsit to the latter’s credit; 
he had made several trips to Pittsbur&h 
to see if the records of the Company 
were in good shape; and he had been 
convinced by Birdseye that too much 
investigation of the real estate and 
security end in New York would spoil 
the deal, inasmuch as the large inter- 
ests involved “would become fright- 
ened.” His position with Birdseye was 
that the transaction must be correct in 
every detail, and have the unqualified 
approval of the Insurance Departments 
of New York and Pennsylvania, to 
which Birdseye fully agreed. Discour- 
aging and disquieting rumors came to 
him that all was not right and last 
withdrew his acceptance of 
the office of president to which he had 
been elected about a month ago. It 
has since developed that while Birds- 


developments 


He was about to be the victim 


been assured 


bonds, 
endorse- 


week he 


eye had nine interviews with the New 
York Insurance Department the result 
of those interviews was not what Birds- 
eye said they were. It should be ex- 
plained also that Mr. Wallis had noth- 
ing to do with the transfer of the se- 
curities and the installation of the 
dummy directors or the other acts 
which departmental investigation has 
disclosed, as this all occurred before 
they presented him with the presidency. 
Mr. Wallis’ hard luck was that he in- 
vestigated more in Pittsburgh than he 
cid in New York. Being a life insur- 
ance man instead of a financier he 
naturally thought the home office books 
would tell the story, but in Pittsburgh 
the cards were cleverly stacked against 
him. In New York he undoubtedly felt 
that a lawyer with $2,100,000 in the 
bank was a person who was swinging 
« big deal and whose sincerity was to 
be believed. 
THE WAR CLAUSE CONFERENCE 
The strong demand for uniformity in 
the war provisions of life insurance 
companies, and the conference between 
insurance commissioners and insurance 
companies last week, resulting in the 
drafting of recommendations that went 
commissioners, to- 
gether with an earnest plea that 
they be adopted, has somewhat im- 
proved the situation, although some of 
the most important companies in the 
country are taking the position that 
their clauses adopted a few weeks ago, 
after approval by insurance depart- 
ments, will continue to be used by 
them. 


to companies and 


The widespread interest in the con- 
ference was shown by the large attend- 
ance, company officials on short notice 
coming from as widely distant points 
as Maine and Nebraska. There were 
at least two weak points about the 
gathering. In the first place, the com- 
missioners could act only in an advisory 
capacity, their recommendations, no 
matter how strongly put, not being 
binding, so far as other States are 
concerned; while the company com- 
mittee members said that they were 
acting only as individuals and not 
speaking for their boards. In the sec- 
ond place, no European mortality ex- 
perience was available, and mighty 
little was quoted from Canada. This 
was simply because this experience is 
so closely guarded that it is practically 
unattainable, and has not been thor- 
oughly .collated and digested by the 
companies themselves, ‘Thus, the con- 
freres were groping more or Jess in 
the dark. ’ 

While the commissioners favored 
spreading the extra premium over the 
entire body of new war service policy- 
holders it later developed that some of 
the most influential companies do not. 
Taking this attitude the latter believe 
that their present clauses are more 
liberal than those recommended. The 
present clauses make no extra charge, 
as a general practice, unless there is 
service outside the continental bound- 
aries. In this way those not subject 
to extra hazard are not penalized in 
the rate. It is also 
that if this be a war with the partici- 
pation at the front of hundreds of 
thousands of Americans, even a 10 per 


widely believed: 
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THE HUMAN SIDE OF INSURANCE 











PERCY LING 


Percy Ling has been appointed as- 
sistant general agent of the Middle De- 
partment of the North British & Mer- 
cantile, New York office, after seven- 
teen years of faithful and continuous 
association with that corporation. Mr. 
Ling, whose home is in Brooklyn, be- 
gan his insurance career with the Nor- 
wich Union, going subsequently with 
the Old Traders. After the collapse 
of the latter company, Mr. Ling became 
associated with the North British, soon 
gaining promotion through force of 
character and hard work. He was in 
the Western Pennsylvania and West Vir- 
ginia field, with headquarters in Pitts- 
burgh, remaining there for five 
years. Then he become special in 
Eastern New York, making his head- 
quarters in Albany, a six years’ stay 
in the State capital. He has been active 
in the Underwriters’ Association of New 
York State. Mr. Ling is married, has 
two beautiful children and when work 
permits, indulges in golf—the game not 
the language. He is a member of the 
Albany Field Club. Personally, Mr. 
Ling is unassuming, has keen _in- 
stinct and love for fire insurance, and 
has a large following of agents who 
have often looked to him and have re- 
ceived good advice. The appointment 
is a good one in every respect. 

+ * oo 


William A. Krouse, son of Clarence 
A. Krouse, prominent general and local 
agent in Philadelphia, sailed on the 


“La Touraine,” of the French Line, 
cent. extra premium may be _ insuffi- 
cient. The fact that the recommenda- 


tions may be a violation of the standard 
provision law also has carried weight, 
as it is not in keeping with jurispru- 
dence or rules of commerce that the 
purchaser of a contract make himself 
liable for charges and burdens not in 
the contract. 

That competition in life insurance 
war provisions should pve discouraged 
will be generally conceded. This is 
not the time for reaping any business 
advantage. In such competition the 
weaker companies will be subject to a 
considerable strain. The rights of their 
policyholders must be protected, and 
from their standpoint, if for no other 
reason, uniformity is desirable. Un- 
fortunately, uniformity seems a long 
way off for the reasons hereinbeforé 
cited. 


Saturday, April 28th for France, where 
he will join the American Ambulance 
Corps doing service on the West front. 
Mr. Krouse will join his brother Cleon 
ki. Krouse, who is now in active serv- 
ice in the American Ambulance Corps 
operating from Neuilly S. Seine, France, 
and who, as recorded in The Eastern 
Underwriter, was recently promoted to 
rank of Sergeant for the Corps with 
which he is connected. 

Cleon Krouse has the ‘onor of being 
the first American to be selected by the 
Department of War from the members 
ef the Ambulance Corps to go direct 


to the front for service after the 
United States formally declared war 
wgainst Germany. He is now some- 


where on the West front. 

Clarence A. Krouse accompanied his 
son to New York and saw him off 
Saturday afternoon. 

. 6 @ 

Henry B. Howell, of H. N. Howell & 
Son, Lancaster, Pa., agents of Insurance 
Company of North America and other 
companies, has mailed to is patrons 
a card, topped with two American flags, 
headed “I’m in the Navy Now,” and 
reading: “As I am an officer in the 
United States Navy—Reserve Force 
i will be at sea until hostilities cease. 
During my absence our business will 
be under the capable management of 
iv mother, Anna B. Howell. It will be 
a great favor if you will give prompt 
attention to the enclosed matter, as the 
office wil) be somewhat handicapped 
while | am away; aly help you can 
give will be appreciated.” 

* * * 


President Morgan G. Bulkeley, of 
the Aetna Life, which baseball team is 
cne of the strongest in Hartford, has 
rotified the employes of the Company 
‘hat on and after May Ist the closing 
hour will be 4 o’clock instead of 5:30 
as heretofore, and that the 10 per 
cent. bonus given the employes during 
the winter will continue. The action 
on the part of the ex-governor will al- 
low the Raseball Insurance League to 
continue. Governor Bulkeley has al- 
ways been a baseball fan. 

co * 

F. C. Staniland, superintendent of the 
Metropolitan Life in Brooklyn, N. Y., 
was elected president of the Flatbush 
Chamber of Commerce at the annual 
meeting. 


YORKSHIRE IN AUTO FIELD 


Appoints Walter Blake-Lobb Manager 
of Newly Organized Department 
of Company 
The Yorkshire Insurance Co., Ltd., 
has entered the automobile insurance 
field, and has appointed Walter Blake- 
Lobb, formerly with KE. EF, Hall & Co., 
us manager of that part of its activ- 

ities. 





WRITING RECORD BUSINESS 

The Bankers Life, of Des Moines, is 
writing insurance at the rate of over 
$6,000,000 a month. The production for 
the first ten days of April was over 
$2,000,000 and the total production for 
March was $6,300,000. The business for 
the year has shown a steady increase 
each month with $4,000,000 in January, 
$5,000,000 in February, and $6,000,000 
in March. The total for the first quar- 
ter was approximately $15,000,000 as 
compared with $1,000,000 for the cor- 
responding period of last year. 

FLAG AT RATING OFFICE 

The unfurling of the American flag 
at the New Jersey Schedule Rating 
Office in Newark on May 1 was an 
impressive ceremony. Atlee Brown 
wade a speech which was vigorously 


applauded by those who witnessed the 
ceremony. 
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The Timidity of 
Insurance Directors 


JUDGE BUSINESS BY MERCANTILE 
STANDARDS 


Have Eye Singly Upon Earnings— 
Shortsightedness That is Unfair 
to Underwriters 


The tendency of directors of insur- 
ance companies (particularly the small- 
er companies) to get what is colloquial- 
ly called “cold feet” upon the least 
provocation is the subject of an un- 
usually good editorial “The Insur- 
ence Monitor,” which is reproduced 
herewith because of the sound, com- 
mon sense that it contains: 

The Qualifications of a Fire Insurance 

Director 


in 


There is a popular idea that the 
larger the interest of the directors in 


the stock of their corporation the 
stronger is the guarantee of its sound 
management. However true this may 


be regarding ordinary business corpora- 
tions the principle does not apply to 
fire insurance companies. The majority 
of fire insurance officers if they were 
{:ee to speak their minds would confess 
that an excessive stock interest in the 
hands of its board is apt to be detri- 
mental to the best management of the 
company. 

The reason is a simple one. Insur- 
ance as a business is exceptional in its 
character. The average director is not 
an underwriter and has but an imper- 
fect conception of the principles in- 
volved. He is apt to apply to the busi- 
ress the same rules by which he judges 
oi ordinary mercantile transactions. If 
he sees a temporary diminution of sur- 
pius through an exceptionally heavy 
fire loss it is often difficult for him to 
comprehend that insurance is a_busi- 
ness dealing with a problematic future 
and with long averages, that little can 
he predicated on the experience of a 
few week: or months, or even perhaps 
on that of a single year. If he sees 
the reserve against the company grow- 
ing at the exnense of the surplus by 
reason of an increasing business, it is 
eften har’ for him to understand twat 
a large percentage of this reserve is 
actually a future surplus temporarily 
Withdrawn in order to comply with the 
technical requirements of State laws. 
In short, the natural tendency of the 
average director is to judge of the bus.- 
ress of a fire insurance company by the 
fame mercantile rules which he applies 
to ordinary business, 

He compares perhaps the earnings of 
the year with the interest returns of 
the invested assets and straightway 
concludes there is little or no profit in 
the business itself, not realizing thai 
#n insurance company is like a bank 
vhose profits partly come from the 
money belonging to its depositors. The 
interest earnings of the reserve belong- 
ing to its policyholders are as much the 
profits of the business as are the ex- 
cess of premiums over the losses and 
expenses of the company. 

Strong Temptation 

_ The larger the stock interest of a 
fire Insurance director the stronger is 
his temptation to go beyond 4is legit- 
imate sphere and direct the manage- 
ment of the company in what he con- 
celves to be his interest as a stock- 
tolder along insurance lines which only 
¢nsurance experts are qualified to pass 


judgment on. His self interest as a 
stockholder tends to warp his judg- 
ment as a trustee whose care should 


be the future well being of the com- 
pany itself. To the strain of steering 
the business is often added the burden 





cn the president of combatting the 
crude ideas of directors who cannot be 
made to realize that they are incom- 
retent to play the part of underwriters. 
It is a well-recognized fact in the pro- 
lession that the attempt of directors to 
control the executive management is 
ceadly to the success of the company. 

A substantial interest in the stock of 
the company as an earnest of their 
i0oyalty to their obligations is a rightful 
requirement from the board. But be- 
yond this the versonal qualifications of 
the members are more important by 
far than the measure of sueh an in- 
terest. Their legitimate functions con- 
cern the company as a sound financial 
institutior wisely directed by its ex- 
pert management as business men, not 


the usurpation of the executive duties. 


of its officers. 

An insurance company has obliga- 
tions to its policyholders and to the 
public apart from those which it owes 
to its stockholders. The paramount 
importance of these in case of the life 
company is recognized in the repeated 
substitution of a mutual for a _ stock 
control. 


RENTAL INSURANCE 
Some Views on Subject From a Pacific 
Coast Man—Annual 
Rentals 


In a recent paper on the Pacific 
Coast, in which he discussed rental in- 
surance, George EK. Townsend, assistant 
eeneral agent of the Aetna, said: 

“The forms in use on this Coasi do 
not consider a basis of less than the 
‘annual rentals.’ We have not pro- 
seressed under this class and we should 
consider the plan of graduating the rate 
applying according to the amount re 
quired to be carried by the assured 
bears to the probable length of time 
1equired to rebuild the property in the 
event of total loss, It is eminently un- 
fair to charge a premium on insurance 
based on annual rental, when the build- 
ing may be rebuilt in six months. 
‘Rental values’ of property should be 
defined also and always bearing in mind 
that both of these features are always 
included in ‘use and occupancy’ con- 
tracts at a rate based on percentages 
materially less than the building rates, 
and contemplated to indemnify for full 
loss of ‘rental value.’ 

“Companies generally agree that 
‘leasehold contracts’ are undesirable in 
the majority of cases.” 


WAS AN AGENT 40 YEARS 





Late Walter G. Harter, of Utica, Repre- 
sented Germania Fire During 
40-Year Period 





Walter G. Harier, who died in Utica at 
the age of seventy-nine, was in the Utica 
insurance business for thirty-five years. 
Lie was born in Warren, N. Y. In 1870 
he entered the insurance business and 
after engaging for five years in Herk- 
imer, Mohawk and Syracuse, he came 
to Utica where he had since been 
located. 

During the entire forty years of his 
connection wit) the insurance business 
he was agent for the Germania Fire. 
He also was district agent for the 
Connecticut Mutual and a number of 
cther insurance companies. When he 
retired in 1910 he transferred his in- 
surance business to his son, Fred G. 
Harter, who had long been associated 
with Sim. 


F. S. Clain With Davis, Dorland 


Frank S. Clain, who has been with 
agot & Co. for the past five years, 
started on Monday as superintendent 


of the audit department of Davis, Dor- 
land Co. 








FIRE AND MARINE 
INSURANCE—ALL LINES 








The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital ° ‘ 


Liabilities (Except Capital) 
Surplus to Policyholders . 


Assets « . Fa 


Statement January 1, 1917 


° : $1,000,000.00 
- 2,748,832.19 

. . 1,039,977.81 
. 1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 




















PHOENIX’S BINDING OFFICE 
Placed in Charge of Stanton M. Bower 
Who Has Been Underwriter For 
Frederick C. Smith & Co. 


As of May 1, the New 
office of the Phoenix of Hartford, Con- 
necticut Fire and Equitable Fire & 
Marine for risks anywhere in the United 
States and Canada, has been placed in 


York binding 


charge of Stanton M. Bower and has 
been located at Room 1401, 1 Liberty 
Street. Mr. Bower has, for the past 
seven years, been with Frederick C. 
Smith & Co. and is a member of the 
firm. He will continue his connection 


with that office. 

Mr. Bower has been in charge of the 
underwriting of Frederick C. Smith & 
(o., who represents the Phoenix for 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 


Inc, 1911 


Assets ..........$641,341.77 
Reserve ..........230,513.29 
Capital ......... 300,000.00 
Surplus 63,479.83 


eee een eee 


New Jersey and suburban territory, and 
for Griswold & Smith who, till May 1, 
had charge of the New York binding 
office of the Company, As an under- 
writer, he has come in contact with the 
New York brokers for several years 
and will continue to work with them 
28s manager of the New York binding 
office of the Phoenix companies. 


FORM INSURANCE ASSOCIATION 

The Underwriters’ 
the Insurance Club of Scranton, Pa., 
have consolidated under the name of 
the Insurance Association of Scranton. 
The new associafion is composed of 
men who write all forms of insurance 
cther than life. The officers are: W. 
IF. Foster, president; G. N. Brown, vice- 
president: W. E. Huber, secretary, and 
H. J. Foster, treasurer. 


Association and 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


Assets 

Reserve 
Capital .... 
Surplus 


vaeesee -- -$357,318.58 
54,256.92 
200,000.00 
96,379.07 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Eckert Writes Letter 
on Brokers’ Troubles 


TO FAVOR OFFICES WHICH CO- 
OPERATE 


Loss of Clerks and Increase of Detail 
Cited as Reasons for Taking 
Action 


John A Eckert & Co. last week gave 
notice to the underwriting offices on 
William Street that in the future it will 
offices which consent to 
make corrections and 


favor those 
éeliver policies, 
sundry other details which have in the 
past been handled by the broker. The 
notice wag in the form of a letter which 
réads as follows: 

Gentlemen: The tremendous volume 
‘f detail work incidental to the insur- 
ance brorerage business has been sub- 
ject to.so much increase in recent 
years that it is becoming a serious 


problem for brokers to handle teir 
business and properly care for their 
respon. ibilities. 

The brokers must, in almost every 


instance, call on their customers to re- 
ceive instructions; check their rates 
with necessary negotiations at the ‘Ex- 
change; plan and supervise improve- 
ments; place the business with the 
companies; prepare and deliver forms 
for policies; collect the policies from 
the companies; examine. them, enter 
them and bill them; and collect and 
remit tne premiums to the companies. 
This detail is augmented by the large 
amount of endorsement work neces- 
sary, Which invelves duplication of all 
the detai' above outlined. 

This problem of the broker will no 
doubt shortly become more serious by 
reason of the Joss of efficient 
who will enlist in the service of their 
country. 

Of the branches of detail mentioned 
above, the most serious is the delivery 
of policies .by companies. This office 
bas decited to meet this situation by 
concentrating their business with the 
underwriting offices who will assist us 
by assuming part of this detail, which 
we believe rightfully be:ongs to them, 
as followr: 

Ist. By the delivery at our office, 
through their own employes or mail, 
ot all policies (new lines, renewals, 
and endorsements) within three days 
of the date of binding. 

2nd.—-Cv requesting policywriters or 
others who hav» supervision, to com- 
municate with us in each case where 
there is any information desired in 
connection with an application, instead 
of filing our applications until a mes- 
senger is sent for the policy, which 
usually results in considerable delay 
because our messengers are not in- 
structed to straighten out misunder- 
standings and must report to others 
Nigher in authority, which in turn in- 
volves more delay. 

3rd.—By affording our junior clerks 
the attention’ which their business war- 
rants in order that their work, and con- 
sequently our work, may be facilitated. 

This communication is sent as a mat- 
ter of necessity with no intention of 
being arbitrary, but with the view of 
meeting and remedying a serious con- 
dition of affairs which should have 
attention in the interest of the com- 
pany as well as the broker. 


We are aware that our own office is 


“far from perfect, but believe that our 


shortcomings are largely due to the 
difficulties which we experience in the 
handling of our large detail. 

Will you kindly advise whether it 
will be agreeable to you to render us 
the abov® service, and advise the name 
of the person in your office who will be 
responsible for the maintenance of 
same? This service, it rendered, will 
Fave a tendency to increase our busi- 
ness with your office, 


JOHN A. ECKERT & CO. 


clerks, 


Auto Insurance 
Views of Agents 


SITUATION AS SEEN IN ROCH- 
ESTER AND JERSEY CITY 


Valued Policy Called Immoral and 
Vicious —It Encourages Over- 





Insurance 
In discussing phases of automobile 
insurance, two prominent local agen- 


cies gave The Eastern Underwriter 
their views this week: 

R. S. Paviour & Son, Rochester, 
N. Y.—The only point that we wish to 
add to uny discussion of automobile 
fire underwriting is emphasis on the 
viciousness of Form No. One. We be- 
lieve that a valued automobile policy 
is immoral. Unquestionably it is re- 
sponsible for the high loss ratio in auto- 
riobile fire and theft insurance. 

Form ‘No, One exemplifies over-in- 
sttrance in its worst form. Late in the 
first year the owner of a car listed at 
$2,000 may be insured for $2,000 when 
the macine is worih no more than 
$1,280. And he can collect $2,000 from 
the company! In other words, the 
agents and companies over-insure auto- 
mobile owners knowingly. It is bad 
enough to over-insure property” un- 
knowingly 

Woodward & Williamson, Jersey City, 
N. J-—The best thing, in our estima- 
tion, that has occurred in the auto- 
mobile insurance business, for some 
time past. is the abolition of the $25 
deductible theft clause and, in our 
jumble opinion. it is now time to do 
the same thing with the collision cov- 
erage, 

‘These clauses have always been the 
cause of considerable dissatisfaction in 
the adjustment of losses, and we are 
now called upon to contend with a num- 
ber of companies who, in violation of 
their pledges, are offering full cover- 
age collision at the reduced rate. Un- 
fortunately, this is not done “in the 
open,” but by agreement, either verbal 
or written, (not in the policy), to 
settle on the full coverage basis, the 
policy being written with the $25 de- 
ductible average clause. 

That some of our large*t companies, 
who shou'd be able and willing to com- 
pete on the same basis as their smaller 
brethren, are doing this, is, to say the 
least, unfortunate. 


Huff, Dryer & Co. Formed 

Huff, Dryer & Co. this week succeed- 
ed the brokerage firm of Wachenheim 
& Huff. Perez F. Huff, general agent 
ci the Travelers, is president of the 
new firm and EK. R. Dryer, formerly of 
Kk. R. Dryer & Co., is treasurer.  §S. 
Salinger, who has been identified with 
Wachenhoim & Huff for a number of 
years, is vice-president, 

While Huff, Dryer & Co. Ine. will 
conduct a general brokerage business, 
the Perez F. Huff General Agency of 
the Travelers Insurance Company will 
continue to be separate, but the 
potential factors of both organizations 
will be to co-operate in giving expert 
service to agents and brokers in all 
branches of insurance. 

The headquarters of the new com- 
bination will remain for the present at 
£4 William Street. 





Mi, > 


» 








“The Leading FIRE INSURANCE Company of America” 


Insurance 





GET FIRST NATIONAL FIRE 





Schaefer & Shevlin Appointed Agents 
of Company for Metropolitan and 
Suburban Territory and for Autos 


The First National Fire on Wednes- 
day announced the appointment of 
Schaefer & Shevlin as metropolitan 
and suburban agents of the Company 
and for automobiles. Schaefer & 
Shevlin also represent the Dubuque 
Fire & Marine for like territory. 


O. E. SCHAEFER RETURNS 

Otto KE. Schaefer, vice-president of 
the Westchester Fire, returned last 
veek from ‘is annual winter vacation 
in Florida, Mr. Schaefer tells of visit- 
ing a number of Florida agents of the 
Company and learning from them that 
a movement is on foot to have the law 
amended to permit the paying of com- 
missions to outside brokers on property 
jucated in the State but owned by non- 
residents. 


U. & O. War Cover Rates 
(Continued from page 1.) 
explosion insurance is being written in 


Buffalo. One line discussed on the 
Street was $1,000,000 covering securi- 


ties in a vault in a fireproof building. 
Two lines that have gone through are 
the following: 
$6,000,000 on Valley 
Co., Sharpsville, Pa. 
A line of more than $1,000,900 on 
Warren sugar refinery, Edgewater, N. J 


Mould & Iron 





An office with an established Agency 
Plant in Eastern Pennsylvania could 
use two good Fire Insurance Companies. 


Address “PENNSYLVANIA” 
Care of The Eastern Underwriter 


105 William Street, New York, N. Y. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R,. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
100 WILLIAM STREET, NEW YORK 








Just say: 
“Insurance 











Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with  de- 
tached bath $1.50 
and $2.00 


et Private bath $2.50 
wil and $3.00 


BREVOORT iotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mgr. 








United States Branch 





92 William Street, New York 


INCOKPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 


RICHARD D. HARVEY 


United States Manager 

















F. H. HAWLEY, Pres. 


ORGANIZED 1848 


W. E. HAINES, Secy. 


¢ Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 





E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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History of Newark Fire, Stock of : 


ViEODONNAEONN EEN ESS 


: Which Has Been Purchased By Royal — 


Started as a Mutual Insurance Company in 1810, and Has 


Grown Until Amount at 


Risk Tops $202,000,000— 


Old Officers to Continue 


DOUUUUGUAUENL NAS ELUL NEUEN VNOUUADAL OULU DUNUASL NMEA ENE ttt 


The purchase of the control of the 
Newark Fire Insurance Company, of 
Newark, by the Royal Insurance Com- 
pany, noted in the columns of The Hast- 
ern Underwriter of last week, was one 
of the most important insurance hap- 
penings of the year, and the announce- 
ment that the officers and gseneral staff 
of the Newark, headed by President E. 
J. Haynes, would continue in their pres- 
ent positions was received with the 
heartiest approval by the large agency 
corps of the Newark. The other officers 
of the Newark are Thomas L. Farqu- 
har, secretary; T. D. Richardson, treas- 
urer; and J. G. Maconachy, agency su- 
perintendent. 


Agents Pleased With New Arrangement 

The news was particularly interesting 
to underwriters because the Newark 
Fire has been and is an active, well- 
managed company in its class.  Al- 
though the Newark Fire is more than 
one hundred years old there is nothing 
of the antiquated, dead-wood quality 
about it. The officers are young men, 
active, energetic and capable in their 
line. With the tremendous resources of 
the Royal behind it—a company with a 
net premium income in this country of 
nearly #10000,000; with American 
assets on January 1 of this year of near- 
ly $15,000,000; and surplus of more than 
$4,200,000, the Newark is bound to forge 
ahead. Manager Shallcross of the Royal 
said this week: 

“The Newark will be continued as a 
separate company, with a liberal under- 
writing policy and additional carrying 
accommodations for its agency force.” 

Newark’s Six Years’ Growth 

The growth of the Newark during the 
past six years is indicated by the fol- 
lowing figures: Net premiums, 1911, 
$534,680; 1912, $722,421; 1913, $938,583; 
1914, $1,090,843; 1915, $1,192,912. In 
1916 net premiums were $1,353.101. Its 
assets in these six years grew from $1,- 
370,565 to $2,270,309. In 1911 its ex- 
penses were 43.9. Last year they were 
cut down to 39.8. A large increase in 
the re-insurance reserve made a reduc- 
tion necessary in the net surplus in or- 
der to meet reserve requirements, and 


it is probable that the prospect that 
stockholders might have to furnish 
additiona] surplus funds with which 
to keep up with the reserve re- 
quirements had something to do 
with their decision to accept the 
hoyal’s offer for their stock. The 
Newark case may be another ex- 


ample of the manner in which some fire 
insurance boards of directors judge sur- 
plus of a fire insurance company as they 
do surplus of a mercantile company, 
thinking that similar conditions apply 
to each, and not recognizing that the 
reserve may in the future be turned 
into surplus, a point that is covered in 
another part of this paper. 

The Royal does not let many good 
Opportunities slip by and it is suspected 
that Manager Shallcross broached the 
question of taking over the Newark at 
exactly the right moment and conclud- 
ed the deal on terms which appear to 
te by no means extravagant. 

History of the Newark 

The history of the organization and 
development of the Newark Fire is a 
most interesting one. The Newark 
weekly newspaper, “The Centinel of 
Freedom,” in its issue of January 30, 
1810, contained a call for a meeting to 
consider the question of establishing a 
Mutual insurance company in Newark. 

The call was signed by “An Inhabitant 
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of Newark,” and the movement received 
the hearty approval of some of the 
leading men of the town. Aaron Munn 
was made chairman of the meeting, and 
James Vanderpool acted as secretary. 
A committee of nine was chosen to “di- 
gest and report a plan for the establish- 
ment of a company.” ‘Some of the rep- 
resentative men, not only of Newark 
but also of the State of New Jersey, 
were on that committee, including Judge 
William S. Pennington, who was, at 
that time, an associate justice of the 
New Jersey Supreme Court, and three 
years later he was elected Governor of 
the State. 

The committee lost no time in the 
preparation of the details, and the or- 
ganization was completed at a meeting 
held at the Court House, which con- 


C. F. SHALLCROSS 


vened at “early candle lighting,” on 
March 17, 1819 ‘lhe first board of di- 
rectors included several members of the 
original committee. The officers were 
as follows: James Vanderpool, presi- 
dent; Joseph C. Hornblower, secretary; 
David D. Crane, treasurer. 

Isaac Nicholas was chosen the first 
surveyor and Obediah Baldwin, an addi- 
tional surveyor. Subsequently, the di- 
rectors discovered that the latter was 
not a policyholder of the company, and 
they were on the point of discharging 
him. It became a question of taking a 
policy or quit. He took the policy. 
The secretary, Joseph C. Hornblower, 
was a young lawyer who, at a later 
date, became Chief Jusiice of the Su- 
preme Court of New Jersey. 

The company is still in possession of 
the books containing the minutes of the 
meetings of the board of directors, in- 
cluding the first meeting, the minutes 
of which were entered in his own hand- 
writing by Mr. Hornblower; the book 
was large enough to contain the records 
of business transacted for seventeen 
years. 

The Deed of Settlement is a remark- 
able document, and is still among the 
company’s archives in an excellent state 
of preservation. It contains thirty-two 
articles, and for over forty years every 
policyholder had to sign it. Opposite 
his name was placed a wafer and seal, 
and the autographs of a large majority 
of the property owners of Newark of 





that day are to be found on those musty, 
old pages. 
The First Policy 

The first policy was drafted by Presi- 
dent Vanderpool and Secretary Horn- 
blower; it was issued to Isaac Headley 
on May 14, 1810, for $1,000 on his frame 
house and kitchen “in Market Street in 
the Town of Newark.” The premium 
was $15 for a term of five years. A 
committee of three was chosen, the 
president being one and Robert B. 
Campfield and Seth Woodruff, the 
cthers, who were to sign all policies, 
take possession of all securities and fix 


the rates of premium to be charged. 
On July 17, it was, also, “Resolved that 
this Company do not, for one year 
from the 14th May, last, insure any 
property out of the Town plot of New- 
ark, say from David Hayes, Jur., on 
the South and Col. Sam’l Ogdens on 


the Nort?.” 

The first annual meeting was held on 
November 22, 1810, when James Van- 
derpool was re-elected president, and 
on January 28, 1811, Caleb S, Halstead 
was chosen secretary, in the place of 
Joseph C. Hornblower, and Silas Condit 
succeeded David Crane, as treasurer. 
About a vear later—November 4, 1811 

a charter was granted the Company 
by the New Jersey Legislature. When 
the books were balanced, after the 
charter was granted, it was found that 
the funds on hand amounted to $2, 
626.51. For some time after incorpora 
tion, the “Eagle side” of an America'T 
half dollar was used as the seal of the 
Company. The directors met, for a 
rumber of years, in the office of Presi- 
dent Munn, at first at 6 o’clock in the 
evening and later on at 7 o’clock. The 
meetings were usually adjourned with 
prayer by the president, or some other 
member cf the board, and it is note 
worthy that this custom prevailed until 
after the year 1900. 

The First Loss 

After the Company had been incor- 
rorated, tre first loss was paid in June, 
1813; it amounted to $250, and was on 
the stables of Moses Roff’s tavern, on 
the corner of Broad and William 
streets. By the close of 1816, the Com- 
pany’s funds had reached the handsome 
sum of $7,042.83, and soon thereafter it 
was called upon to meet what was, by 
far, its heaviest loss, up to that time. 
Moses Smith’s leather factory was 
burned; it was insured by the Newark 
Kire for $1,800, and the Company 
promptly paid the claim of over $1,500 

In 1836, Newark was visited by one 
of the greatest fires in its history, when 
the block bounded by Broad, Mechanic, 


Market and Mulberry streets was laid 
in ruins. The total loss was about 
£125,000, and the Newark Fire Insur 


ance Company paid out nearly $19,000 
‘o its policyholders in settlement of 
claims growing out of that catastrophe. 


A Mutual Insurance Society Well 


Established 

From what has been stated, it is 
plain that a co-operative, or mutual, in. 
surance society had been firmly estab 
lished and maintained by some of the 
rublic-spirited and benevolent citizens 
cf Newark, the directors giving freely 
of their time in the development of 
the enterprise, without any pecuniary 
compensation. In addition to the less 
epecific terms of the preamble to the 
Deed of Settlement, the third article 
cf that instrument expressly stipulated 
that “the said directors, so to be 
chosen, shall not have, and they are 
hereby expressly debarred from having, 
receiving or taking for themselves, up- 
cn any account, or in respect of their 
being directors, in any manner what- 
soever, any stipend, salary, gratuity or 
ailowance or any benefit, profit or ad- 
vantage whatsoever, other than in com- 
mon with all other members of the 
Society in proportion to their respective 
insurances.” 
A notable degree of prosperity attend- 
the Company in the thirty years 
from 1831 to 1861, during which the 
assets rose from $51,000 to $230,009. 
During practically the whole of that 
time the Company was under the able 


ed 


and painstaking supervision of William 
Pennington, as president, and Archibald 
W. Woodruff, as secretary. The orig- 
inal Deed of Settlement provided that 
the policies issued by the Company 
should cover a period of five years, ex- 
cept on eoods, wares and merchandise, 


which might be insured for a shorter 
term, It also stipulated that every 
person insured should deposit, in ad- 


dition to the premium paid, “a certain 
sum for every hundred dollars insured, 
according to the rates and regulations.” 


These deposits were available for pay- 
expenses, 


ment of losses and after the 
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premiums had been exhausted, but if 
not required for those purposes, or such 
portions as were not thus required, 
were to be returned to the insured at 
the end of the policy term, 

While the Company had 
under the original charter, 
taught the necessity of 
amendments and additions No pro 
vision hat been made for the return of 
any surp'us not needed, other than the 
deposit money, as stated above, and in 
1826 a supplement was passed provid 
ing, among other things, that all per 
fons who were members on the first of 
the following year, should be entitled 
to receive a certificate for the pre 
miums paid to that date, with interest 
at 6 per cent., providing the premiums 
had been paid in for as much as five 
years. A like certificate was to be is 
sued on January 1, of each year there 
after, upon the same conditions The 
certificates were similar to ordinary 
stock cer*ificates, except that the hold 
er was not thereby entitled to vote at 
etockYolders’ meetings, although they 
were referred to as stock and the hold. 
ers as stockholders. But they were 
cestined to play a most important part 
in the transformation of the Company 
from a mutual to a stock basis 

This and other supplements that 
were passed provided for the payment 
of dividerds. But a far more importan‘ 


prospered 
experience 
number of 


supplement was passed in 1863, by 
which it was left optional with the 
directors, whether or not the holders 


of policies issued thereafter should have 
the right to participate in the profits 
of the Company, and the provision call 
ing for the issue of certificates for the 
amount of premiums paid was repealed 
The directors were also authorized to 
redeem and cancel so much of the scrip 
and certificates as should be necessary 
to reduce the capital stock to $150,000 

The practice of requiring every pol 
icyholder to sign the Deed of Settle 
ment was discontinued in 1854, which 
by that time contained the signature 
cf nearly every owner of a building in 
Newark—a perfect galaxy of the auto- 
graphs of the leading citizens of New 
ark for nearly half a century, now 
carefully preserved by the Company. 

A Transition Period 

The Company continued to grow in 
the esteem and confidence of the pub- 
lic, and consequently in premium Tre- 
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ceipts and total assets. On December 
$1, 1871, the assets amounted to $388,- 
417.35. Shortly thereafter the board of 
directors authorized the appointment of 
agents throughout the State of New 
Jersey, and in 1873 (May 8) the Com- 
pany was admitted to New York—the 
initial step towards a further broaden- 
ing of territory. 

The president and directors favored 
the plan of writing only non-partici- 
pating policies at somewhat lower rates 
of premium, and after the passage of 
the supplement which left the matter 
to their discretion, the participating 
business ‘Jeclined rapidly. The supple- 
ment was passed in 1863, and the 
segregate net premium income in 1877 
amounted to $80,644.55, of which only 
$20,183.29 was on participating policies. 
The statement at the close of 1877 
showed assets amounting to $671,762.8°, 
while the outstanding scrip aggregated 
$254,604, and all other liabilities, in- 
cluding unearned premiums, was only 
$60,469.78, leaving a net surplus of 
$356,689.05, During the following year 
(1878), it was decided to treat the scrip 
es “joint stock capital paid up in cash,” 
or at least $250,000 of it, and thus it 
appeared in the Company’s report for 
that year. It is an interesting fact 
that the change was accompanied by a 
remarkable increase in premium re- 
ceipts which jumped from less than 
$81,000 in 1877 to $191,487 in 1878. 


Reorganization of the Company 


The name of the Company had al- 
ready been changed by substituting the 
word Insurance for Assurance, and, on 
August 24, 1877, it was again changed, 
this time to the Newark Fire Insur- 
ance Company, the name which it has 
since continued to bear. The desirabil- 
ity of making the holders of scrip bona 
fide stockholders with all the rights 
and privileges pertaining thereto, in- 
cluding the right to vote, had long been 
recognized, and provision was made by 
the New Jersey Legislature in the gen- 
eral insurance act, passed in 1902, for 
such a ciange. Under the provisions 
of that act, the charter was amended 
en October 25, 1905, and the Company 
was reorganized as a stock company, 
new capital stock being issued in ex- 
change for the scrip. All the old scrip 
has been thus exchanged, with the ex- 
ception of a few certificates that have 
not been presented. The charter is 
row perpetual. 

Home Office Building 
-The Newark has a beautiful home 


office building, one of the most attract- 
ive in the State. 


FULL COVER IN HARTFORD 

All the Hartford fire insurance com- 
panies, with the exception of one, have 
undertaken the full war risk coverage, 
: considerable volume of busi- 
ress is reported. The Hartford com- 
pany which is not yet in this field is 
the Standard Fire, which will have a 
directors’ meeting some time next 
week, probably, and which may then 
step into line with the other fire com- 
panies. 


and a 


WAR HAZARDS 


The eighth volume of “Live Articles 
on Special Hazards,” features war 
subjects. 

There are articles on explosion insur- 
ance, the manufacture of munitions, the 
handling and care of high explosives, 
etc., and use and occupancy under war- 
time conditions. 





SQUIRE HAS OHIO MILLERS 

The Ohio Millers’ Mutual Fire this 
week announced the appointment of 
Squire Co., Inc., to represent the com- 
pany for the writing of petroleum busi- 
ness in the United States with the 
exception of California, Louisiana and 
part of Texas. 





OPENS AGENCY IN NEWARK 


James H. Epworth to Write Business 
in Jersey Suburban Territory From 
Clinton Street Office 


A new agency ‘office in Newark is 


that of James H. Epworth, 40 Clinton 
Street, writing business in the New 
Jersey suburban territory. Mr. Ep 


worth is well known on William Street 
and in the suburban field, having been 
essociated for a number of years with 
the Frelinghuysen office. He will rep- 
lesent in the New Jersey suburban 
territory the Globe & Rutgers, Pacific, 
Stuyvesant, Insurance Underwriters, In- 
dustrial, Phoenix of London, Provi- 
dence-Washington, Glens Falls, Penn- 
sylvania Fire, National of Hartford, 
Scottish Union & National and the 
lure Association for fire lines, and the 
Videlity & Deposit, Standard Accident 
and the Travelers for miscellaneous 
casualty lines. Mr. Epworth will also 
maintain an office in New York City at 
S0 Maiden Lane. 


FOURTH ROCHESTER AD. 


Fire Underwriters’ Association Will Aid 
Public to Secure Lower 
Fire Rate 

The fourth advertisement in the 
rewspaper campaign inaugurated by the 
Rochester local agents called “You 
Make Your Own Fire Insurance Rate,” 
fcllows: 

No fire insurance official arbi- 
trarily pronounces that your rate 
is this or that figure. The owner 
of the property is the rate-maker. 
He determines the cost of his own 
insurance. 

Automatically as an adding ma- 
chine, a heartless schedule, ap- 
proved by the Insurance Depart- 
ment, computes your rate from 
figures which you supply. Charges 
and deductions are made on the 
basis of the property as built or 
equipped by you. 

Substantial construction, cutting 
off exposing buildings and modern 
fire-fighting and fire-preventing de- 


vices iower your rate. Flimsy 
frame construction, carelessness 
and untidiness are a few of the 


factors which increase rates. Your 
insurance cost could be your small- 
est standing charge. 

Consult these agencies for expert 
suggestions on the reduction of the 
fire hazard. (Look for your agent's 
name). 


AGRICULTURAL’S APPOINTMENT 





Ballard & Greene, Inc., Made Metro- 
politan District Agents of 
Automobile Department 

The Agricultural Fire, of Watertown, 
this week announced the appointment 
of Ballard & Greene, Inc., as metro- 
politan district agents of the Company 
for automobiles. The appointment is 
effective immediately. All automobile 
iosses of the Agricultural Fire will in 
the future be adjusted 
office of Ballard & Greene, Inc. 

Ballard & Greene, Inc., now repre- 
sent the Niagara Fire, for automobiles 
in New Jersey; the Georgia Casualty, 
as general agents; the Great Eastern 
Casualty for automobiles; and _ the 
Agricultural for automobiles, 
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You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
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Profits Earned By 


Insurance Companies 





FALLACIES ON SUBJECT POINTED 
OUT IN NEW BOOK 


Professor W. F. Gephart the Author— 
Insurance Not a Business Suited 
For Profit-Taking 





W. F. Gephart, Professor of Economics 
in Washington University, is author of a 
new book, bearing the title “The Prin- 
ciples of Insurance,’ which is published 
and copyrighted (1917) by The MacMil- 
lan Company, New York. This book is 
a thorough revision of the author’s earlier 
work on the subject and will be, as the 
former volume was, extensively used as 
a text in college and university courses. 
The subject is presented with emphasis 
placed upon the social and economic, rath- 
er than upon the mathematical aspects, 
of insurance. The price of the book is 
$1.50. 

In the chapter on “Relation of the State 
to Insurance” are some observations that 
will particularly appeal to the best cur- 
rent thought in fire insurance. These 
views, in part, follow: 

Much of the thought 
and opinion, as to what the relation of 
the government to the business of in- 
surance should be, arises very largely 
from a general ignorance or a mis- 
taken understanding of what insurance 


confus’on in 


is. The popular notions and sophisms 
of insurance be found in the 
case of scarcely any other business. 


are to 
The first fallacy is, that insurance is 
a completely competitive business and, 
therefore, the public can benefit in the 
price by encouraging and compelling 
independent action on the part of all 
companies in selling their commodity. 
Both in life and fire insurance a large 
part of the work of the company is to 
distribute a cost already entailed on 
the public by the mortality and burn- 
ing rates. It is true that in all busi- 
nesses there are overhead costs, and, 
therefore, there is a field for the play 
of competitive forces among the pro- 
ducers of the service; but a large part 
of the total cost in insurance is fixed 
by forces over which the producer has 
no control. In distributing this cost 
there may occur unjust apportionments 
of it and the overhead cost may be 
too large. Nevertheless, no amount of 
competition can directly affect for any 
one company the fixed charges which 
rest as a whole upon all companies. 


Discussion of Profit 
The second fallacy is a popular no- 
tion that insurance is a business, suit- 


ed for profit-taking, that is, profit in 
the technical economic sense. It is 
true that both life and fire insurance 


as conducted have often been and still 
are in some cases of this character. It 
is also true that denying to it these 
characteristics might seem to lead, as 
a logical conclusion, to a.State monop- 
oly of insurance. This is not, however, 
a necessary conclusion. Nor do life 
and fire insurance stand on a par as 
regards this profit-taking characteris- 
tic, for the reason that fire insurance 
has within it elements of risk, and also 
has demands for the enterpriser’s 
ability which warrant under our pres- 
ent economic system, profit-taking. It 
is believed, however, that the essential 
and fundamental characteristics of life 
Insurance are such that only pure 
wages, rent, and interest are justified. 


Stockholders 
In the third place it is generally be- 
lieved that insurance is a peculiarly 
profitable business for those engaged 
in it; that is to say, that the stock- 
holders or owners of the companies 
receive unusually high interest on the 
capital invested. This is supposed to 
be especially true in the case of fire 


insurance companies. Apparent proof 
of this fact is given by the quotations 
of the market value of fire insurance 
stock, some of which is many fold 
above par, and further by the large 
dividends of 20 to 30 per cent. which 
some companies declare. These facts 
do not themselves warrant the conclu- 
sion that fire insurance stands out 
among other businesses as peculiarly 
profitable. The mere fact that no par- 
ticular obstacles. are in the way of any 
group of individuals organizing a life 
or fire insurance company, and the ad- 
ditional fact that there is always free 
capital seeking the highest possible re- 
turn, irrespective of the nature of the 
investment, ought to be sufficient to 
prove the error in the conclusion, 


However, it must also be pointed out 
that the explanation of the returns in 
insurance, especially in fire insurance, 
as made by the companies, does not 
always express the exact financial con- 
dition of the business. It is often 
pointed out by fire insurance 
nies that the underwriting profit dur- 
ing the last fifty years has often been 
less than 1 per cent., and in some 
years has been nothing. This state- 
ment is correct, but it is not enlighten- 
ing as to the financial experience of 
the fire insurance companies. ‘The un- 
derwriting profit is only the remainder 
of the year’s premiums after the loss 
payments and expenses have been de- 
ducted. Policies are written for periods 
of from one to five years, which under 
the method of calculating the reserve 
previously described makes it impos- 
sible to take any one year’s experience 
in fire insurance as a test of the profit- 
ableness of the business. The ratio 
of losses to $100 of premium has dur- 
ing the past fifty years averaged 57.85 
per cent., and the ratio of expenses to 
premium receipt has been during the 
same period 36.42 per cent. Such a 
calculation of profit on the basis of 
mere underwriting profit leaves out of 


consideration the item of _ interest 
earning. 
Dividends 
But not all of the interest earned 


can be counted in determining the ac- 
tual profitableness of fire insurance 
companies. The funds on which such 
a company has to earn interest during 
the year are the capital, the surplus 
and the reserve. If the company has, 
for example, $1,000,000 of capital and 
$14,000,000 in sunplus, and declares a 
dividend of 30 per cent. on the $1,000,- 
000 stock, this 30 per cent. dividend 
resolves itself into a 2 per cent. divi- 
dend on the total capital set aside for 
conducting the business, to say nothing 
of the risk involved from the fact that 
the stockholders are liable for an as- 
sessment on the stock in the event of 
a conflagration, if they wish to pre- 
serve all or a part of the accumulated 
surplus. However, this would not be 
an absolute accurate method of cal- 
culating the actual profitableness of the 
business. The amount of capital which 
a company has invested in the business 
has, from the standpoint of calculating 
the earning, little significance. Its 
chief function is in determining the 
ownership of the company and only at 
times of crises in the affaifs of the 
concern does it rise to importance in 
the financial aspects of the business. 
In an economic sense the real value of 
the company is not its capital value 
but what the business is worth or what 
it will sell for as a going concern, This 
going value of proprietary interest is 
determined by the capital, the surplus, 
and by a percentage usually about 30 
per cent. of the reinsurance reserve. 


Misconceptions About “Net Earnings” 


This assumes that a fire insurance 
company, if in a normal condition, can 
reinsure its business for about 70 per 
cent. of the reserve. It will be recog- 
nized, then, that mere underwriting 
profit, that is, the difference between 
what is paid in to the company and 
what is paid out by the company, is 
not a full explanation of the company’s 


compa- 
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The Columbian National Fire Insurance Company 


T. A. Lawler, Pres. H. P. Orr, Sec.-Treas. 
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PACIFIC DEPARTMENT: CIOS cevdiceeccvcesetss 24,669,753.43 


N. W. Cor. Sansome & Sacramento Sts. 


W. R. BROCK, President 
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net earnings. If the above described 
methods of calculating the actual profit 
ableness of the business are applied 
to the fire insurance companies, it will 
be found that no excessive returns 
have as a whole been received. If the 
six largest, the six smallest, six medi 
um-sized companies, six new and six 
foreign companies are taken for ap 
plication of the method, the following 
results are shown: The six largest 
United States companies have earned 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


during the past twenty years 10.1 per Cash. Capital ....... $1,000,000.00 
cent., ranging from a profit in one OES ee ee 8,553,704.22 
year by one company of 31.4 per cent. Te ee 

to a loss in one year by another com Liabilities .......... 4,222,485.60 
pany of 49.4 per cent. The rate of Net Surplus ........ 3,331,218.62 
dividends for these companies, com Surplus for Policy 

puted on this accurate method, has DE cwunceniede 4,331,218.62 


averaged for the twenty years 5.4 per 
cent., that is, they have distributed of 
this average earning of 10.1 per cent. 
a little over one-half in dividends and 
have kept the remainder in the busi 
ness, allotting it to the surplus, which 


HEAD OFFICE 
Cor. William and Cedar Streets 








means that it may all be taken by a 
conflagration. Applying the same 
method of calculation to the other 
groups, results in an earning of 6.6 


per cent. for the six medium-sized com 
panies during the past twenty years, 
and of this 3.3 per cent. was used for 


Fine 


Herman American 


dividends. The six smallest companies Insurance Company 
earned 4.5 per cent. and distributed x , 
dividends of 3.4 per cent. during the New York 
period. STATEMENT JANUARY 1 1916 

Of the six new companies three CAPITAL 
earned nothing during the period; of $2.0 Oo 0.0 Oo 
the six foreign companies, three lost RESERVE FOR ALL OTHER LIABILITIES 
money during the _ period. On the 


whole the investigation seems to show 
that it is likely to be only the old well- s 
established companies which are profit- 10 2 1 7 4 

able and also that there is a close o ” 85 
connection between size, age and suc- ASSETS 

cess. In the second place it would 22 364 6 26 
seem to be clearly shown that the most a « 

successful companies have been earn- 
ing about 10 per cent., of which 5 per 
cent. has been placed back in the busi- 
ness. Ten per cent. is considered a 
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return in most businesses, 
recognized that 5 per 
cent. is returned to the business and 
a risk of losing all of it is therefore 
incurred, Some return might be justi- 
fied on this risk. These calculations 
were applied only to the larger com 
panies. In many of the smaller com- 
panies the investors could doubtless 
have secured a better return by in- 
vesting their cap‘tal in bonds, mort- 
gages or stocks other than insurance 
stocks. Nothing is here said in refer 
ence to expense. Whether the expense 
is or is not unnecessarily high is an 
entirely different question. All that is 
here attempted is to show that the 
common assumption that fire insurance 
is an extremely profitable business has 
no basis in actual facts. This, how 
ever, is not to state that a profit is not 
made, even an underwriting profit from 
certain States and on certain classes 
of risks. It is because of the fact that 
each State has control over rates, and 
these two previous facts that a larg 
part of the discussion and dispute arises 
in reference to the rates and the profit 
of companies. A _ particular State or 
locality finds that the fire insurance 
companies have received a_e certain 
amount of premiums from the State or 
section and have paid in losses only a 
fraction of this premium fund. It is 
but natural to conclude that the com 
panies are making a large amount of! 
money, and have no great desire to 
help pay for the losses in another 
State or local'ty by permitting the 
companies to charge the same rates. 


very good 
but it must be 


“Paying” For Losses 

Lastly, the fallacy still persists with 
many that the insurance companies pay 
the The truth is that the 
companies only act as colleciing 
agencies for the policyholders and have 
income and should have 
the premiums of the pol 
the 
these 


for losses. 


no source of 
none except 
and rate of 


icyholde:s moderate 


premiums earn 


non-specu- 


interest 
when invested in 
lative 
holders of life policies 
pany to return to them 
mysterious source sums far in 
of the premiums paid and their earn- 
ings. In the case of fire insurance 
policies, many object to becoming a 
co-insurer with the company o! their 
property and in many States the leg’s 


which 
long-time 
Nevertheless, 


securities, man / 


expect a com 
from some 


exces 3 


latures have prohibited co-insurance 
and have enacted valued policy laws, 
both of which laws are essentially 
based on an assumption that a particu- 
lar policyholder may collect money 
from a company as distinct from the 
policyholders. Courts and jur'es are 


often ready to give decisions in favor 
of a claimant against an insurance 
company notwithstanding that a bur- 
den is thereby imposed upon other 
policyholders and not upon the com- 
pany. Accident policies are made col- 
lectible by law in some States in case 
of suicide notwithS8tanding that the 
contract was never intended to include 
suicide among the list of happenings 
which would make the policy payable. 
The payment of premiums is forgotten 


in the payment of the loss. It is this 
failure to balance the many against 
the few, the public against the indi- 


vidual, the long view against the short 
view, which leads to so many popular 











fallacies. 
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B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404.5-6-1758-1090 John 
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CLARENCE A. KROUSE & CO. 
LOCAL ano GENERAL AGENTS 
325 WALNUT STREET 


PENNSYLVANIA - NEW JERSEY 


PHILADELPHIA PA. 





SATISFACTION 
SERVICE 
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307 FOURTH AVENUE 





Nation-Wide 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
‘acilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 





Annual Meeting of 
National Board 


TO BE HELD AT ASTOR ON MAY 24 

To Amend Constitution—Purposes of 

the Organization as Amendment 
Now Reads 


In view of the active co-operalion 0° 
the Naticnal Board of Fire Under- 
writers with Government, the an- 
nual meeting of the National Board of 
Fire Underwriters, to be held at the 
Hotel Astor on May 24 is of widespread 
but to 


the 


interest, not only to members 
the nation. 

It is essentiatly iapovtant at this 
time that the grain elevators, storage 
warehouses and other buildings be pro. 
tected from fire, and splendid work by 
the engineers, inspectors and other rep- 
resentatives of the National Board is 
being done. As has been pointed out 
by President Bissell, one grain elevator 
fire will nullify months of work of 
farmers end nothing is more important 
than the safeguarding of the buildings 
containing the nation’s food supply. 
Underwriters are extremely gratified by 
the way in which the National Board 
officers have moved to meet the crisis 
and the splendid work being done, 

An amendment to the Constitution 
cf the National Board, reading as fol- 
lows, will be offered for adoption: 

Purposes 

To promote harmony, correct prac- 
tices, and the principles of sound un- 
cerwriting; to inculeate the immutable 
law of average; to devise and give 
effect to measures for the protection 
of the common interests, and the pro- 
motion of such laws and regulations as 


will secure stability and solidity to 
capital employed in the business of 
‘ire Insurance and protect it against 


unwise and unjust legislation. 

To influence and encourage the intro- 
duction of improved and safe methods 
of building construction; the adoption 
of fire protective measures and State 
fire marshal departments in accordance 
with the established plan of the Board; 
the efficient organization and equip- 
ment of fire departments, with reliable, 
adequate and high pressure’ water 
‘ystems; to establish rules designed to 
1egulate hazards constituting a menace 
to life and property; to establish stand- 
ards for the construction of buildings 
and for the installation of hazardous 
and protective devices; to establish and 
maintain stations for testing matérials 
and such devices. 

To repress incendiarism and arson by 
combining in suitable measures for the 
apprehension, conviction, and punish- 
ment of criminals guilty of that crime. 

To gather and record such statistics, 
establish such classification of hazards 
and losses and make such compilations 
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2 LIBERTY STREET 
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FIRE ASSOCIATION 
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Organized 1817 Incorporated 1820 
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ma 6, President [e 


Assets $10,046,848.04 
H. CONDERMAN, Vice-President 
M. G, GARRIGUES, Sec. and Treas. 
R. N. KELLY, Asst. Sec. and Treas 


Of Philadelphia 
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Rossia Insurance Company 


HARTFORD, CONN. 
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64th Annual Statement 








123 William Street 
New York 


pe 


: TOCUACECUACECUOUUCUCTEE EA ECEEE EATER 


NORD - DEUTSCHE 


INSURANCE COMPANY 


UNITED STATES BRANCH 


J. H. Lenehan, Manager 


PUT ed 


thereof as may be for tlie interest of 
members, beneficial to the public and 
calculated to reduce the fire waste of 
the country. 

To publish and distribute papers, 
monographs and books designed to pro- 
mote the purposes of the Board. 

To secure the adoption of uniform 
and correct policy forms and clauses, 


and standard form of policy contract 
and its uniform use in all States; to 
endeavor to agree upon such rules, 


(Continued on page 22.) 


WANT BINDER STRETCHED 

Recently some oil tanks located at a 
distance of 1,590 feet from the plant of 
the Seaboard By-Products Co., Marion, 
N. J., burned. The binder specifically 
covered building and contents, but not 
tanks. The assured’s claim is that the 
binder shculd be stretched to cover the 
tank loss. 


The Underwri‘ers’ Association of New 
York State is making a census, through 
inspectors, of munition plants. 
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CASUALTY AND SURETY NEWS Accident Fidelity 
Health Automobile Contract Judicial 
Wilkinson With COVERED IN UNITED STATES Plate Glass Public Official 
Burglary Liability Depository Bonds 


Globe Indemnity 


DEVELOP BONDING 


TO LINES 


Superintendent of Fidelity & Surety 
Department of London & Lanca- 
shire Indemnity Makes Change 





Samuel W. Wilkinson, who has been 
superintendent of the fidelity and sur- 
ety department of the London & Lan- 
cashire Indemnity since 1915, started on 
Tuesday with the Globe Indemnity. He 
will develop the fidelity and surety 
business of the Globe among the New 
York brokers. 

Mr. Wilkinson started in 1909 with 
the Bankers Surety in charge of the 
fidelity and public official department. 
When the Bankers Surety was taken 
over by the Maryland Casualty, Mr. 
Wilkinson became manager of the New 
York City branch office of the latter for 
all lines. From the Maryland Casualty, 
he went to the home office of the New 
England Casualty as superintendent of 
agents, from which position Ye went 
with the London & Lancashire in 1915 
as superintendent of the home office 
fidelity and surety department. 


FACILITATES ENLISTMENT 


General Accident Will Pay Salaries of 
Employes Who Volunteer for 
Military Duty 
The General Accident last week sent 
out a notice to its employes that it 
would old positions of those who 
volunteered for military duty and would 
continue their salaries, minus the 
amount paid them by the Government. 


CAN USE LIQUORS, SAYS COURT 

The Supreme Court of Mississippi has 
decided that a person can habitually 
use intoxicating liquors and at the same 
time be temperate. It appeared that a 
man who made application for an acci- 
dent insurance policy was a habitual 
user of intoxicants and the application 
ccntained a warranty that he was tem- 
perate. 

Tue company contended that there 
was a breach of warranty by reason of 
his being a habitual user of liquor and 
that it was not responsible because of 
that fact but the court found the com- 
pany liable notwithstanding the above. 

Digested for the ‘Kastern Undet- 
writer by Geo, F. Kaiser, of the New 
York Par. 





F. & C. HELPS BROKERS 

The Fidelity & Casualty this week 
ennounced it was prepared to extend 
its service to brokers who planned to 
£0 to the front by taking care of their 
business placed with the Company. The 
service includes the automatic renewal 
cf policies, collection of premiums from 
assureds and the payment of the full 
commission to the dependents of the 
broker. 


ISSUES PRESIDENT’S APPEAL 


The Maryland Casualty Company has 
issued a handsomely printed copy of 
the President's appeal to the country to 
conserve the food supplies of the nation. 
On the back of the card is a personal 
appeal from President Stone, asking 
every official, agent, employe and 
bolicyholder of the company to support 
and co-operate with President Wilson. 


Aetna’s Ruling About Accident Policy- 
holders Who are Members of Mili- 
tary and Naval Organizations 





Until further notice holders of acci- 
dent policies in the Aetna who are 
members of the National Guard, Naval 
Militia or so-called Home Guard organ- 
izations will be covered in full while 
performing military service on land 
within the continental limits of the 
United States, except aviation service, 
which is not covered. This extension 
will not apply to members of the Naval 
Militia or other ‘naval organizations 


after they shall have gone on board 
any naval boat or vessel of any sort; 
nor to health insurance, which is not 


effective while policyholders are en- 
gaged in military or naval service. 
Agents should not solicit new busi- 


ness on men already members of or in- 
tending to apply for membership in the 
National Guard, Naval Militia or Home 
Guard, but specially selected risks of 
that character may be insured (except 
under Acme policies, which are not to 
be issued to new risks already members 
or intending to apply for membership 
in such organizations) for not exceed- 
ing limits of $3,000 and $15. 


PREMIUM UNPAID—NO LIABILITY 

The Supreme Court has decided in the 
case of the Boston Forwarding & Trans- 
fer Company vs. the Contractors’ Mu- 
tual Liability Insurance Company that, 
although the plaintiff had paid a claim 
for injuries caused by negligence in the 
“operation of its teams,” the defendant 
insurance company ‘iad no liability in 
the premises since it had not waive? 
any of the conditions in the policy, 
precedent to the plaintiff's right to re- 
cover, and, notably, that clause in the 
pelicy which stated: 

“The payment of the full amount due 
under this policy shall be a condition 
precedent to any proceedings in law or 
in equity brought against this com- 
pany,” and since the amount due on the 
premium, although in dispute as to the 
amount, had not been paid the court 
held no action could be entertained. 





COLLISION COVERAGE 

The National Workmen’s Compensa- 
tion Service Bureau has ruled that in 
the future members can eliminate from 
the collision certificate that clause 
which now excludes loss or damage 
caused by striking any portion of. the 
roadbed or by striking street, steam Or 
electric rails or ties. No charge is to 
be made for the elimination of the re- 
strictive clause. 


U. S. F. & G’S NEW LOCATION 

The United States Fidelity & Guar- 
anty on May 1 took additional space 
at 75 William Street. The offices of 
the Company at 47 Cedar St. will be 
continued as heretofore. 








FIDELITY & DEPOSIT CO. 
OF MARYLAND 
BALTIMORE 








CHARLES H. PHELAN DEAD 


Manager of New York Office of Aetna 

Companies Succumbs to Stroke 

of Paralysis 

The news on Tuesday of the sudden 
death from a stroke of paralysis of 
Charles H. Phelan, manager of the 
New York City branch office of the 
Aetna Life companies, came as a 
totally unexpected shock to all of his 
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The Late CHARLES H. PHELAN 


many friends and associates. He was 
stricken early Monday evening and 
died at 2 P. M. on Tuesday. The fu- 


neral will be held this morning at 10 
o’clock from his late residence 

Mr. Phelan had been ailing con- 
stantly since his nervous breakdown 
last summer and it was necessary for 
him to remain away from the office for 
days at a time during the past winter 
but his friends had been congratulating 
him of late on his apparent complete 
recovery. 

Mr. Phelan’s first experience was in 
the home office of the Maryland Casu- 
alty in 1895 after his matriculation in 
the Baltimore schools. He was shortly 
transferred to the New York office of 
the Company where he remained for 
two years. He has been with the 
Aetna since 1902. His work as cashier 
of the New York office was such as to 
attract the attention of the officials of 


the Aetna and eventually led to his 
promotion as manager in 1909. His 
widow and two sons” survive Mr. 
Phelan. 
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(jeneral Accident 


FIRE AND LIFE 


af. ASSURANCE CORPORATION. Lid. 


FREDERICK RICHARDSON, United Statos Manager 


GENERAL BUILDING - 4° & WALNUT STS. 
PHILADELPHIA 








Investigation of 


Casualty Co. of A. 


A FEDERAL SUIT THAT IS AT- 
TRACTING ATTENTION 





District Attorney Advised of Alleged 
Wrongdoings—Verdict of $200,000 
Handed Down 





As The Eastern Underwriter goes to 
press it is that interesting 
instituted against 
the Casualty Company of America not 
later than Monday. 
ed that the dis‘rict attorney would be 
asked to investigate allegations of 
wrongdoings on the part of a director 
of the corporation. 

The con‘emplated action is the reeult 
of a verdict for $200,000.52 handed 
down by a jury last week, United States 
District Court Judge A. N, Hand ren- 
dering the opinion, against the Casualty 
Company, in favor of the Susquehanna 
Coal Comnany. a Pennsylvania corpora- 
tion with headquarters in Philadelp‘ia. 

Coal Company Case 

The case of the coal company aainst 
the Casualty Company is complicated, 
but accondine to Judge Hand, fraud, 
misappropriation of moneys and other 
criminal acts characterized the trans- 
actions. 

In the complaint ageainst the Casualty 
Company, drawn by Kellogg & Rose of 
115 Broadway. this city. it was alleged 
that on April 14, 1915 the plaintiffs 
agreed to sell to the Interstate Coal 
Company anthracite coal at the rate of 
$50,000 a month, to be delivered at 
South Amboy, payable sixty days after 
date of bill of ladings. Subsequently 
this agreement was modified insofar as 


reported 


proceedings may be 


It was also report- 


the pavments were concerned, the 
terms being extended to 90 days. 

The complaint alleges that in all, 
coal to the amount of $186 823.49 was 
sold to the Interstate and that the 


jatter never paid a cent of its indebt- 
edness, 

In the affidavits for the 
Company, made under the supervision 
of Max PD. Steuer, counsel for the 
Casualty Company, it was alleged that 
through “o fault of its own. the funds 


Casualty 


of the Interstate Company were 
“mingled with funds and assets” of 
the A. H. Dollard Coal Sales Comnany 


to pay the debts of the latter and that 
money rightfully belonging to the Inter- 
state Company was misappropriated by 
the Dollard officials. It was also al- 
leged that no adequate notice in writ- 
ing of the default in payments had 
heen given to the defendant corpora 
tion. 
Judge Hand’s Opinion 

In his opinion, Judge Hand avers that 
the funds of the Interstate were mis- 
appropriated by A. H. Dollard, control- 
ling factor of the coal company bear 
ing his name, and G. H. Bresette, New 
York sales manager of the Susquehann 
Coal Company. Judge Hand holds that 
this is no excuse for the non-payment 
of the bond, as he discredits the tet‘ 
mony given at the trial by Dollard an@ 
brands Bresette in strong language. He 
‘as therefore ordered a verdict for the 
full amount, plus interest charges anid 
court costs. 
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Surety Bonds Better 
Than Personal Risks 


FID'L’TY JOURNAL QUOTES CASES 
TO PROVE ITS CONTENTION 








Individual Responsibility Too Great For 
Average Man to Carry in Addition 
to Business Burdens 


The last issue of the “Fidelity Jour- 
nal,” house organ of the Fidelity 
and Deposit Company of Maryland, 
contains a highly interesting and _ in- 
structive article: “Corporate Versus 
Surety.” The article is an 
against personal 


Personal 
argument 
of course, in favor of surety company 
bonding. But it is more than an argu- 
ment—it is a statement backed by 
concrete facts, to prove the contention 
of the writer. After outlining the 
methods of the surety company, which 
are based upon scientific analysis of 
each case, the writer quites a case to 
bear out his arguments: 

Mr. A. was elected Treasurer of 
Blank County, and is required by 
law to file a bond in the amount 
of $100,000. Mr. A. decided to fur- 
nish a corporate bond, and, with 
that idea enlisted the services of 
a friend who was then representing 
a bonding company. The premium 
on this $100,000 bond amounted to 
$300 per year. When the bond was 
about to be delivered, Mr. A., while 
in conversation with a number of 
his friends, happened to mention 
the matter of giving a bond as 
Treasurer. His friends, some of 
whom were wealthy and influential, 
laughed at the idea, and attempted 
to show him how foolish he was to 
throw away this $300 every year, 
when he could, withouc the least 
trouble, call upon his friends and 
furnish a personal bond. Before 
that company parted Mr. A.’s bond 
of $100,000 had been made up, and 
when he qualified for office, instead 
of furnishing a corporate bond, he 
gave a personal bond signed by 
four of his friends. It was not long 
after Mr. A. had assumed the duties 
of his office when one of his sure- 
ties called upon him and asked him 
as a favor to him to give employ- 
ment to a relative of his. This 
relative of the friend signing Mr. 
A.’s official bond was a young man 
of irregular habits and sporting 
tendencies. Mr, A. thought, there- 
fore, that he would give this young 
man a minor position, and he ap- 
pointed him as bank messenger. 

Mr. A. was elected for a four- 
year term, and, at its expiration, 
was re-elected and requalified by 
again furnishing a personal bond. 
He also retained all of his old em- 
ployes. In the third year of his 
second term an audit was being 
made by the State examiners of his 
office. A discrepancy of $75.000 
was found in his bank accounts. 
Investigation proved that this short- 
age had been brought about by the 
manipulation of bank passbooks, 
and the employe directly charged 
with this shortage was the bank 
messenger, who had been employed 
as a favor to one of the sureties on 
Mr. A.’s official bond. The young 
man, of course, was irresponsible 
financially, and his uncle was a 
man of very small means, so that 
the shortage fell upon the Treas- 
urer, by whom it was finally made 
good. 

Two other 
bonding, follow: 

In 1888 C. W. L. was appointed 
guardian of the estate of a daugh- 
ter, who was then 12 years old. He 
gave a guardian's bond in the 
amount of $65,000 which was signed 


bonds and, 


instances of personal 


by A., B. and C., his personal 
friends, as sureties. Mr. C. W. L. 
dissipated the estate and a _ suit 
was begun in the Circuit Court 
against the bondsmen. A judgment 
was rendered in favor of the ward 
for $78,000 and a creditor's bill 
- was immediately filed upon the 
judgment. The property of A., B. 
and (€., the bondsmen, was taken 
over by a receiver. Services could 
never be had on A, and B. C. W. 
L. was insolvent, so that the burden 
fell upon the only rema‘ning bonds- 
man, C. C. then a man of 80 years 
of age, and, while a man of some 
means, was still unable to satisfy 
the judgment in full. To avoid a 
long litigation a compromise was 
made, and Mr. C. turned in, cash 
and property, about $40,000. 

As a result of the panic of 1907- 
8, the Allegheny National Bank of 
Pittsburgh closed its doors with a 
large deposit of State funds. It 
had at one time been a practice of 
the directors of the Allegheny Na- 
tional Bank to file personal bonds 
covering these State deposits, but 
this policy was changed and the 
bank then began giving corporate 
bonds covering its deposit of State 
funds. It really was the intention 
of the bank to supplant the bonds 
of all personal sureties, and the in- 
dividuals signing these various 
bonds covering the deposit of State 
funds really thought that they had 
been released from their obligation 
and that the liability had been 
transferred to corporate’ bonds. 
When the receiver took charge of 
the failed bank, however, it devel- 
oped that the personal bondsmen 
were jointly liable with the com- 
pany signing the corporate bonds. 


The total loss to these personal 
sureties, who thought they had 
been released, ran up to about 


$500,000. 


In conclusion the article avers that 
the individual who signs a surety bond 
impairs his credit and should schedule 
this risk as a distinct liability, his 
ability to borrow being lessened to that 
extent. In short, the individual has 
all to lose and nothing to gain. The 
personal bond is given to accommodate 
the principal only, while the surety 
bond is given to safeguard the prin- 
cipal and to insure the obligee. A cor- 
porate bond means better service, surer 
protection and prompter payment in 
case of default. 


AWARDED TRAVELERS MEDAL 

There was held a luncheon at Delmon- 
ico’s, New York City, on April 25th, at 
which the American Museum of Safety 
made presentation of certain  hon- 
ors bestowed this year. Among the 
recipients was the Commonwealt 
Steel Company, which has been award- 
ed the Travelers gold medal for 1916. 





TRAVELERS PAY JUDGMENT 

The Travelers Insurance COmpany 
has paid a judgment amounting to 
$2.311.18 entered by Minnie Flynn, a 
school nurse, of Watertown, N.Y. 
against Dr. Harlow G. Farmer, who car- 
ried a policy in the company. Miss 
Flynn recently recovered a verdict of 
$2,250, against Dr. Farmer for injuries 
which she received when she was struck 
by the doctor’s automobile last October. 

A special meeting of the stockhold- 
ers of the Aetna Accident and Liabil- 
ity Company of Hartford, was held on 
May 3rd, to vote upon the acceptance 
of an act entitled “An Act amending 
the Charter of the Aetna Accident and 
Liability Co.,” passed at the 1917 ses- 
sion of the General Assembly of Con- 
necticut, and approved March 8, 1917, 
changing the name of the company to 
“The Aetna Casualty and Surety Co..” 
authorizing an increase in the capital 
stock of the company to ten million 
dollars, and increasing the scope of the 
company’s insuring powers. 


American Surety Company. 


CENTRAL BUREAU 





Co-Operative Claim Investigations By 
Burglary Underwriters’ Conference 
—Arbitration Clause in Policies 


W. P. Learned, of the Fidelity & 
Casualty, was elected president of the 
Burglary Underwriters’ Association at 
the annual meeting this week. Samuel 
Brewster was re-elected secretary. 

On recommendation of the bank com- 
mittee it was agreed to increase the 
rates on fireproof safes for moving pic- 
ture establishments in Cook County, 
Ill. As regards residence business a 
rule was adopted in reference to 
garages constructed as part of the 
dwelling so as to exclude coverage of 
automobiles therein. 

A committee was appointed to con- 
sider the question of the establishment 
of a central investigating bureau to 
investigate claims. A ccmmittee was 
appointed to consider the establish- 
ment of a central inspection bureau for 
New York, Chicago, St. Louis and such 
other cities as it deemed advisable. 

A resolution was passed allowing for 
an arbitration clause in all forms of 
policies. A committee was appointed 
to consider the question cf the organi- 
zation of a reinsurance bureau. 

WHERE AGENTS CAN HELP 

There are more than two million men 
engaged in the insurance business. 
Each of this great mass +f enterprising 
humans comes into close personal cen- 
tact with many other humans daily. 
The insurance man can “do his bit” in 








this great campaign for the mainte- 
vance of republican ideals—he can 
preach the gospel of conservation in 


money and food supplies—in the re- 
straint of unnecessary expenditures. 

Given two million hustlers, there 
is no limit to the useful propaganda 
work they can do. It is the duty of 
every man in the insurance field to 
work for the good of tiie masses—to 
instill in the minds of those they meet 
that in parlous times like these, every 
one must do his or her best to aid— 
and the conservation of food—the con- 
servation of money—the conservation 
of national health are just as necessary 
to the winning of the world war as is 
actual fighting. 

Get to work—fight the good battle 
for conservation that the nation may 
maintain its prestige in the eyes of 
the civilized world. 


BROKERS’ LIABILITY 

In an interesting case against an in- 
surance broker, growing out of a loss 
under a burglary policy, the court has 
‘eld that if a broker delivers to an in- 
sured a policy of insurance which he 
knows to be void, he is guilty of negli- 
gence and can be held responsible for 
any loss which ensues. In the trial of 
the action against the broker, however, 
the insured may not prove the burglary 
Ly submitting a record of the burglar’s 
conviction in the criminal court. 








The contract on the Creek Creek, 
N. Y., water job has gone into bank- 
ruptcy. This job was bonded by the 

National Board 
(Continued from page 20.) 
regulations and procedure in connec- 
tion with the adjustment and payment 
of losses as may be desirable and in 

the interest of all concerned. 

To conserve and promote the inter- 
ests of its members and their policy- 
holders by any and all proper and law- 
ful means. 

The Board shall not aave nor exer- 
cise jurisdiction or contrel over rates 
of premium chargeable for insurance 
nor commissions or compensation to 
be paid to agents and brokers. 






STOCK SUBSCRIPTION BILL 

Among bills passed by the Pennsyl- 
vania Senate was one authorizing in- 
surance companies upon any increase 
of capital to issue it at a price in ex- 
cess of par, to require payment of 
such price as a condition to the right 
to subscribe and also to sell in such 
manner as the board of directors may 
prescribe for not less than such price 
any unsubscribed stock. 





TO MEET IN ATLANTIC CITY 

Atlantic City has been chosen by 
the Travelers Insurance Company for 
its convention, which is to be held on 
September 5th, 6th and 7th. 

This is to be the first great gathering 
of Travelers men since the Golden An- 
niversary Convention, celebrating the 
Company’s fiftieth year, held in Hart- 
ford in April, 1914. 


LONG ISLAND APPOINTMENT 

Garland & Watson have been appoint- 
ed agents for Brooklyn and Long Island 
for the New Amsterdam Casualty Com- 


pany with offices at 189 Montague 
Street, Brooklyn. Mr. Watson was for- 
merly with the Metropolitan Casualty. 





CALL TO THE RED CROSS 
The Detroit Life has asked all em- 
ployes, stockholders and policyholders 
to join the American Red Cross. The 
company hopes to supply from two to 
three hundred new members through 
this medium. 


Equitable of Iowa 

The Equitable of Iowa recently took 
the following action: 

“Resolved that until further action 
by the board of trustees or executive 
committee, free permits for active mili- 
tary service of the United States within 
its borders will be granted by this Com- 
pany upon application of a policyholder 
whose policy contains restrictions re- 
lating to military service which have 
not expired by the terms thereof.” 

And later the following: 

“Resolved that until further action 
by the board of trustees or executive 
committee, the Company will accept ap- 
plications for all forms of life and 
endowment policies, except term insur- 
ance and without disability benefits 
from National Guardsmen in mobiliza- 
tion camps or in active service for 
amounts up to $2,000, and will grant 
free permits for military service of the 
United States within its borders.” 


FOR SALE 


INSURANCE LIBRARY consisting of 
Massachusetts, Connecticut, Ohio, 
and Wisconsin Life Reports for 
from fifteen to twenty years, also 
minutes of New York and Wis- 
consin investigation of 1906, and 
various other insurance works. 

Address “Insurance Library” 
care of The Eastern Underwriter 

105 William Street 
New York City 
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CASUALTY AND SURETY POINTERS 








Cc. G. Otwell, dis- 

Accident and Health trict manager for 
Writing Interesting the Commercial 

and Profitable Casualty Insur- 
ance Co., at 
Washington, D. C., in discussing his 
entrance into the Commercial organiza- 
tion, said: “The accident and health 
business attracted my atiention about 
two years ago to the extent that I de- 
cided to divide my time between the 
two lines (life and accident and health) 
and finally I determined to specialize 
in the one line. 

“Accepting the accident and health 
business as my choice and the Com- 
mercial Casualty as the company, I 
have for two years directed my efforts 
toward building a business which is 
now on a paying basis to myself and 
the Company. 

“If you ask me whether I consider 
the business of accident and health 
easy, I will answer by saying that I 
find it very difficult when managed 
successfully, though to me it is exceed- 
ingly interesting as in the execution 
of the many duties of an agent prob- 
lems confront us which call for all the 
gray matter at our command. I refe-* 
principally to the handling of claims, 
which is one of the chief duties of an 
agent, for unless we so manage our 
business that the Company is realizing 
a reasonable profit from our business 
we cannot expect to rise to the point 
of being recognized by the Company as 
a safe man to deal with. 

“To the agent who has entered the 
business as sort of a makeshift, I would 
say that if you will apply yourself you 
will have no occasion to be seeking a 
connection in another line and you will 
find that selling Commercial Casualty 
policies is both pleasant and profitable, 
though rewarding you only in propor- 
tion to the time and energy expended. 
A field man who attempts to achieve 
success working from nine in the morn- 
ing to four-thirty in the afternoon (no 
evenings) with an occasional knock-off 
(six times a week) at two in the after- 
noon for a ball game, is only fooling 
himself. If we would aspire to become 
‘men of the hour’ we must devote eight 
hours of persistent work for business 
and be willing to go wherever and 
whenever duty calls us. 

“I must confess that at one time I 
had not the remotest thought of being 
able to create a love for the work in 
which I am now engaged. There is 
nothing strange about that, however, 
as I never knew of the money-making 
possibilities of the business and the 
chances afforded for adding to one’s 
store of knowledge of business in gen- 
eral, for I find that we can get a 
wonderful amount of valuable business 
training such as is not afforded in tue 
life insurance business. And I believe 
a man is therefore rendering a great 
service to himself and to the public in 
devoting his time and energies to the 
building of an accident and health debit 
and is also paving the way for success 
and permanency in insurance under- 
writing. 

“I am therefore proud that I am 
privileged to sign my name as a rep- 
resentative of the Commercial Casualty 
and while I expect to continue fishing 
for the’ small fish I do nevertheless 
expect to find time to add something 
to the record of the Commercial De- 
partment this year.” 

. + * 


The accident-health agent 

Can Be can be of greater assistance 
Patriots in the national crisis by put- 
At Home ting on a little more steam 
é in his regular work than by 
enlisting as a soldier or sailor. Such 
is the effect of the statement sent out 
thie week by Frederick Richardson, 
United States manager of the General 


Accident, to the agents of the Com- 
pany. He said: 

“The country is at war. The Presi- 
dent has laid down a magnificent plan 
cf industrial and agricultural activity. 
Do you realize what that means? The 
entire resources of the commonwealth 
will be drawn upon and there will 
scarcely be an idle or ill-paid man from 
Portland in the East to Portland in «he 
West and from Florida to northern- 
most Alaska. If you are dead to the 
fact that there are great numbers of 
people who need accident and health 
insurance and are ready to buy it when 
it is properly explained to them— wake 
up! The gleaners are in the field al- 
ready and you must get to work now 
if you wish to share in the harvest. At 
the same time you are performing a 
service for your country. Anyone wha 
assists in conserving the well-being of 
the community is performing a social 
service. Those of you who are organ- 
izers will be branching out all the time 
in order to enlarge the field of opera- 
tions. Those who are sub-agents will 
intensify the cultivation of their own 
piots. You must have the zeal of mis- 
sionaries, the conviction that goes with 
all good works, and having raised the 
standard of your calling you will sur- 
riount all difficulties and achieve what 
you may hitherto have considered to 
be the impossible.” 





ADEQUATE BOILER INSURANCE 


Must Study Surroundings of Factory 
to Fix Upon Proper Amount, Says 
Fidelity & Casualty 


Circulars are being sent out by the 
Fidelity & Casualty to owners of fac- 
tories in which steam boilers are used, 
pointing out the necessity and advan- 
tages of adequate boiler insurance. 
Every year there occur between 1,300 
and 1,400 serious boiler accidents, of 
which 300 to 400 are disastrous. In 
a number of explosions that have oc- 
curred throughout the country it is 
shown that the amount of boiler in- 
surance carried was not even one-tenth 
of the amount that was needed to re- 
imburse the assured for the loss gus- 
tained. One boiler insuring company 
is advocating fixing the amount at $5,- 
000 multiplied by the number of boilers 
in any one plant, the total on any one 
plant, however, not to exceed $50,000. 
This, the circular states, is a very poor 
way of settling upon the proper amount 
to carry. Another reason for the small 
amount sometimes carried, is that 
some boiler owners believe that if 
their chance of having an explosion is 
small, they only need a small amount 
of insurance. 

“The only logical way to fix upon 
the proper amount of boiler insurance 
that should be carried is to go into the 
plant, study its surroundings, fix upon 
the value of the property that would 
be destroyed if explosion occurred. ana 
then add to this the probable liability 
for the number of persons likely to be 
killed and injured by the explosion,” 
says the Company. 


FARNSWORTH IN BOSTON 

Albert J. Farnsworth, manaiger of 
the accident department of the New- 
ark branch office of the Travelers, has 
been promoted, effective as of April 16, 
to be manager of the life and accident 
departments of the Boston branch of- 
fice of the company, succeeding Percy 
V. Baldwin, who has been transferred 
to the home office. A farewell dinner 
was given Mr. Baldwin by the agents 
of the Boston branch on April 16 when 
a telegram extending greetings to Mr. 
Farnsworth as the new manager was 
sent to Newark where the agents of 
the Newark branch were simultaneously 
giving him a farewell dinner. 





W. E. SMALL, President 


PETER EPES, Agency Mgr. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders..... ; . .$1,526,022.81 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 





Credit Insurance Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 

















BOSTON 
Paid-In Capital $1,500,000 


BUSINESS=BUILDERS 


DEVELOPING 
Fidelity and Surety Bonds, Liability Workmen’s 


“Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 








surance; Fly-Wheel Insurance. 








The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William Street 
Annual Statement, December 31, 1916 


AEBOD ccccccccccccccccccscccccocveosseresascccccedensecvesvorsos $13,788,795.23 

Liabdilithes ....cccccccsescvccesccecees .  9,708,052.97 

CaGttal ...cccccecevecsecsccceces --  1,000,000.00 

Surplus over all liabilities .-++ _3,080,742.26 

Losses paid to December 31, 1916.....---+-+ssccceeeeeeeenees 56,090,684.58 
This Company issues contracts as follows: Fidelity Bonds; Surety Bonds; Accident, 
Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 
Insurance, Liability Insurance -Employers, Public, Teams (Personal Injury and Property 
Damage), Automobile (Personal Injury, Property Damage and Collision), Physicians, 
Druggists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler In- 





tXTENDS COMPANIES’ POWERS 


Senator Boylan of New York has in- 
troduced a bill, which has been ad- 
vanced to third reading by the Senate 
and referred, amending the Insurance 
Law (subdivision 5 of Section 70) by 
authorizing insurance against loss by 
forgery as well as by burglary or theft, 
and against loss of or damage to jew- 
elry, wearing apparel and articles of 
personal adornment during transporta- 
tion by any public carrier or other pub 
lic conveyance within the confines of 
the United States, including loss 
caused by theft, pilferage, robbery, 
breakage, fire, lightning or otherwise. 








The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 


AGENTS WANTED 











24 


THE EASTERN 


UNDERWRITER 





May 4, 1917. 
e 








THE HOME LIFE INSURANCE COMPANY 0F AMERICA 


PHILADELPHIA, PA. 
Financial Condition, Year Ending December 31, 1916 











ASSETS LIABILITIES wm 

Cash in Banks and Office.............2e0008- $106,557.13 Net Policy Reserves...........+sseeseeeeeees $722,801.00 
ee ee er ae eee 60,000.00 Death Claims in Course of Adjustment <neenns 7,149.00 
eee anes 143.500.00 Dividends Deposited with Company at Interest. 17,047.45 
First Mortgage Loaps......---++-+)++++-++++: Ora EA Premiums Paid in Advance................+. 8,432.36 
Loans to Policyholders....... Wainy Gai eianaeuameia 79,39: ! Unearned Interest on Loans...........ccce00% 1,783.22 
Real Estate ..... 00, 22eeeeee cece eeeereeeeees 155,666.07 Surplus to Policyholders, Including Capital Stock — 232,830.59 
EE SPOOL OOD BEE Pe FOE 383.34 ee 
Uncollected and Deferred Premiums.......... 41,429.30 EE Ee nee ay oe $990,043.62 

Unexpired Premiums of Fire Insurance....... 980.08 RECORD OF YEAR 1916 
Accrued Interest ......+.seeeee seer reer eens $317.15 Increase in Insurance in Force................$2,561,040.00 
Agents’ Balances ......+++++seeeereeeeeeeeee 10,389.17 OE CE cae cess concen aesccrenenns 176,809.53 
Furniture, Fixtures and Supplies............. 23,457.82 Increase in Premium Income................ 86,347.01 
Bonds (See List of Bonds) .......-+++++++++++ 364,009.99 Increase in Policy Reserves..............ee: 117,793.00 
—arneenpeeneraanon | Total Paid | re 187,578.84 
BE Scckpavassdteecigegacseseerserpeae $990,043.62 | Total Paid Policyholders Since Organization... 1,058,196.52 

COMPARATIVE STATEMENT OF THE PROGRESS OF THE COMPANY 
Premium Policy Policies Insurance 
Year Income Assets Reserve In Force in Force 

1912 $365,592.00 $516,159.00 $267,568.00 48,999 $12,402,260.00 

1913 473,987.00 604,768.00 381,685.00 57,166 13,931 ,720.00 

1914 502,037.00 720,869.00 501,777.00 59,878 14,848,234.00 

1915 528,748.00 813,234.00 605,008.00 65,016 16,049,381.00 

1916 615,095.00 990,043.00 722,801.00 78,381 18,610,421.00 

OFFICERS 








F. PIERCE BUCKLEY, Vice Pres. 
JOHN J. GALLAGHER, Treasurer 


BASIL 8. WALSH, President 
JOSEPH L. DURKIN, Secretary 


P. J. CUNNINGHAM, Vice Pres. 
DR. E. BRYAN KYLE, Med. Dir. 





HON. JOHN P. CONNELLY, General Council 
GEORGE A. HUGGINS, 4 ctuary 








Increase in Paid New Premiums—that 
tells the 1916 story of Fidelity progress. 
Direct leads and the Fidelity “Income for Life” plan are making money 


for Fidelity field men. Any man who can sell life insurance can sell 
MORE Fidelity insurance. 


Write to-day— 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


INCORPORATED 1878 WALTER LE MAR TALBOT, President 











THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY ' COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 
*. THE OPPORTUNITY TO SUPPLY THESE INSURANCE 


NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 








In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 


A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 


2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 


3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 














